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When an Accident Occurs! When an Accident is Prevented! 


Everyone _ Everyone 
Loses Gains 








The Workman: S\\ Ao The Workman: 
loses part of his wages; possibly ¢ \ =< receives a full day’s pay for a full 
a part of his anatomy; occa- Ne “ais day’s work, and is spared much 
sionally, his life. | ; pain and suffering. 








The Employer: 2 The Employer: 
loses four dollars in lost time, : = cuts down the overhead and acci- 
spoiled material, overhead and dent costs of his plant, leaving a 
turnover costs, for every dollar bigger margin for dividends. 
paid by the insurance company. 














The Insurance Company: = The Insurance Company: 
loses the sums paid in Compen- : is left with a wider margin to 
sation benefits and medical and YP e spend on further Safety Engi- 
surgical expenses. neering activities. 














The Public: xh The Public: 


is forced to pay these accident \\s frequently benefits from these 
costs in the costs of the finished economies by lower prices for 
article. | what it buys. 











HE Safety Engineering and Inspection Service rendered by The Travelers to its 

Compensation policyholders has achieved remarkable success in preventing indus- 
trial accidents. It has saved the lives and limbs of thousands of workers, and millions 
of dollars for American employers: 

If you know of an employer who would be interested in reducing the Accident costs 
of his plant, a Travelers Field Assistant will be glad to accompany you to his office, and 
tell him what The Travelers is prepared to do. If the employer decides to place his Com- 
pensation insurance in The Travelers, you, of course, will get full credit for the case. 


THE ‘TRAVELERS 


THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD, aie CONNECTICUT 
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New and Retired Companies 


Annual List of Fire, Life and Casualty Insurance Companies 
Which Have Been Organized, Projected or 
Retired During the Past Year 


NE of the most significant trends 
Oin the insurance business is the 
constant influx of new companies. De- 
spite the strict requirements exacted 
from organizers by the State insurance 
departments throughout the country, to 
say nothing of the technical skill and 
financial sagacity that are necessary 
qualifications for any group of men who 
hope to operate an insurance company 
successfully, the business has never 
known the day when there was a lack 
of either men or money ready to take 
the plunge. 

The investigation of excessive acqui- 
sition costs now being conducted by a 
special committee of the National Con- 
vention of Insurance Commissioners 
has served to bring the new company 
problem more squarely into the spot- 
light. It has been suggested that the fre- 
quent organization of new carriers in 
the fire and casualty field incites a keen 
competition for the services of agents, 
with the result that excess commissions 
are paid to the big producers of the 
older companies who switch their alle- 
giance to. the newcomers. 

On the other hand, the plentitude of 
competition has always kept the insur- 


THE SPECTATOR 
February 13, 1930 


ance business on its toes. Because there 
are no monopolies, the companies have 
been jogged into the creation of new 
policies, intensive production of various 
allied lines of insurance and the intro- 
duction of increased service in various 
forms to policyholders. 

Whether for good or ill, the situation 
is packed with interest and significance 
and the list of new and retired com- 
panies, compiled annually by THE 
SPECTATOR and published in full in this 
issue, offers an accurate basis for dis- 
cussion of it. 

In the life insurance field there were 
42 new old line companies which re- 
ceived their licenses in 1929. In addi- 
tion there were forty-two companies of 
this type projected during the year, 
which, on the basis of past experience, 
augurs a continuation of the present 
trend in 1931. A balance was somewhat 
retained by the retirement of thirty life 
insurance companies, some through 
mergers with other small companies 
and others through reinsurance con- 
tracts effected with older and larger 
carriers. One company with over $16,- 
000,000 of insurance in force went into 
the hands of.a receiver. 


Twenty-six assessment associations 
and fraternal orders were licensed in 
1929 and plans for organization were 
announced by thirty-four others. There 
were twenty-four retirements by in- 
surors in this group. 

The formation of new fire insurance 
companies did not approach the un- 
precedented 1928 record when 133 com- 
panies were organized or projected. 
The past year witnessed, however, the 
promotion of sixty-one such carriers, 
fourteen of which had a capital of $1,- 
000,000 or more. Five stock fire insur- 
ance companies quit business in 1929, 
four less than in the year before. 

Among the Lloyds, reciprocals and in- 
ter-insurers, there were twenty such or- 
ganizations licensed or _ projected. 
Three retired. Twenty mutual fire in- 
surance companies appear on the new 
and projected list for 1929. One com- 
pany in this group retired. 

In the casualty insurance field, sev- 
enty-nine new carriers of various kinds 
were licensed, thirty. projected and 
forty-four retired. 

The lists in detail are published re- 
spectively in the-life, fire and casualty 
sections of this issue of THE SPECTATOR. 





































































PERUSAL of “The Story of 

NYLIC,” by Lawrence F. Abbott, 
published by the New York Life In- 
surance Company, recalls to mind the 
typical laconism former President Cal- 
vin Coolidge employed in commenting 
on the company’s history and achieve- 
ment. Newsreel Theater patrons will 
remember the conversation between Mr. 
Coolidge and Darwin P. Kingsley, presi- 
dent of the New York Life, at the com- 
pany’s convention at St. Petersburg, 
Fla., last month. Mr. Kingsley declared 
the company had been in operation for 
eighty-five years. 

“That’s a long time,” observed Mr. 
Coolidge. 

Mr. Kingsley, continuing, spoke of 
the millions and millions of dollars paid 
to policyholders during that period of 
years and of the more billions and mil- 
lions of insurance now in force. 

“That’s a lot of money,” said Mr. 
Coolidge, thoughtfully. 

* * * 

HERE followed more dialogue, in 

lighter vein. For instance, Mr. 
‘Coolidge’s admission that the company 
had rejected him as an insurable risk 
during his younger years and his com- 
ment that he had to live that down. 
But the point is, eighty-five years is in- 
deed a long record of service and the 
total business written by this great in- 
stitution is indisputable proof of the 
brand of service that has featured those 


years. 
* * 


HE Story of NYLIC is more than 

a history of the New York Life. It 
is a vividly told story of a Nation’s 
progress, and the intimate, incidental 
history of the State and Nation woven 
into the web of narrative antedates the 
Civil War. I found the book to hold a 
wealth of interest from a number of 
angles, particularly the early New York 
atmosphere which pervades the account 
of the first years of the company. Be- 
yond such incidental interest the 
Story of NYLIC is a distinct contribu- 
tion to economic literature. 

* * * 

HROUGH it all the pulsing, vital 

growth of life insurance is felt and 
the book records for all time an ac- 
curate picture of the development of 
the New York Life and the men whose 
vision built it into its present eminence 
in the lives of the millions it serves 
and in the financial structure of the 
country. Insurance men everywhere, 
and thousands of the general public, 
will be certain to read and applaud this 
important publication. 






—— 


ASIELEIVE THIRDPARTY SMOKES 











ILTON SUTTON of the Phoenix 
Indemnity Company of New York 
has attained an average production 
record of four applications for acci- 
dent and health insurance every day 
for approximately 360 working days. 
To achieve this record,Mr.Sutton found 
it necessary to establish daily records, 
record weeks and high level months. 
In one day he called on 17 prospects 
and came back with 16 applications. 
ok * * 
F you had been with Mr. Sutton the 
day he wrote 16 out of a possible 
17 applications you would have heard 
one story 17 times. It’s a record break- 
ing story you must admit, and the gist 
of it goes like this: 


* * * 


66 R. RICHARDS,’ I am Mr. Sut- 

_.. of New York, and I repre- 
sent the Phoenix Indemnity Com- 
pany, and at this time I am intro- 
ducing a new idea in insurance, de- 
signed particularly to protect your in- 
come. 

“I will present to you our average 
cover of $50 per week, and it operates 
in this way: 

“This policy would pay you $50 
weekly without limit for loss of time 
that will prevent you from performing 
all the duties of your occupation and it 
covers every form of accidental bodily 
injury that could happen to anyone, 
losses being paid from first day and so 
long as you are totally disabled. 

“But there are some accidents where 
we will pay $100 per week instead of 
$50—injuries received while you might 
be a passenger in or on a railroad, 
a street railroad, a taxicab, an omnibus, 
a passenger steam or a ferry boat, etc. 
We will in this or any of these cases 
pay $100 per week instead of $50. 

“This policy also provides up to $500 
for hospital indemnities and for nurses’ 
fees. This is an “and/or” proposition, 
and we will pay for the one or the 
other, or for both if one follows the 
other, at the rate of $50 per week for 
an aggregate of 10 weeks. This is paid’ 
in addition to the regular indemnity. 

“‘We have now reached the most in- 
teresting part of this description, and 
that is the cost of this policy. 

“In your occupation the premium is 
£30, and because there is no medical 
examination required or membership 
fee to be paid, this is the entire cost, 
and al! that we need are those particu- 
lars pertaining to your personal his- 
tory, the date of your birth, the place 
of your birth, and description of your 
occupational duties.” 





URPRISINGLY enough, the pro- 
ponents of agency qualification laws 
meet with serious opposition from vari- 
ous individuals both in the insurance 
business and out of it. I say it is sur- 
prising because it is difficult to recall 
any important development in the busi- 
ness in recent years in which the vir- 
tues so palpably outweigh the draw- 
backs. Although it is a broad state- 
ment to make, I will venture to state 
that the principle of agency qualifica- 
tion is so big that any and all objec- 
tions to it must be classed as picayune. 
* K * 

HEORETICALLY, of course, the 

opponents of agency qualification 
laws frequently make out a tenable 
case. From a legal point of view, it 
has been held by certain learned insur- 
ance attorneys that the law of agency 
is adequate to cover appointments in 
the insurance field and that the respon- 
sibility of the company is sufficiently 
fixed to guarantee protection to the pol- 
icyholder. Also there are those who be- 
lieve that the introduction of any leg- 
islation which appears in the slightest 
degree to stifle competition is bad on 
the face of it. These contentions are 


not to be laughed off. 
ok a * 

UT it is hard to condone active op- 
B position to any scheme which has 
for its chief object the weeding out of 
incompetence in the insurance business. 
Those of us who have a great many 
contacts outside the insurance field re- 
alize that the public knows the insur- 
ance business as it is represented to 
him by the agent. It’s pretty unpleas- 
ant sometimes for the _ intelligent, 
trained, first-rate men in the field to 
bear up under the aspersions cast at 
their business because you can’t keep 
the tramps out of it. If the agency 
qualification law accomplished no more 
than to put a stop to the bum jokes 
that are published about insurance 
agents, it would, in my mind, justify its 
enactment. oie a 


GENTS worthy of their calling have 
Fagen bitter at times over the 
strange bedfellows one makes in selling 
insurance, but they sometimes manage 
to retain their sense of humor, how- 
ever grim. Matt Mancha, a leading 
San Diego producer, once chanced on 
a newspaper story about a drug store 
sign that advertised “Soda, Household 
Remedies, Men’s Wear, Cigars and 
Lunch,” and lost no time in indignantly 
informing the American Agency Bulle- 
tin that insurance, apparently, had been 
discriminated against. 
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Front Page Publicity 


IRECT mail advertising has 
long been the life under- 
writers’ best method of breaking 
down the _ prospective client’s 
sales resistance. A well-planned 
series of personal letters or other 
such sales literature prepares 
and smooths the way for the 
agent’s personal call and, very 
often, succeeds in persuading the 
prospect even before he has been 
approached by the agent. Such 
sales helps should always be util- 
ized to the fullest possible extent. 
The alert general agent or man- 
ager is particularly fortunate in 
his possession of such splendid 
material for direct mail use. The 
daily press constantly discusses 
old age security; unemployment 
and the trials and tribulations of 
poverty in general. Savings 
banks, trust companies and other 
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such institutions keep the subject 
of thrift always before the pub- 
lic. All the underwriter has to do 
is to tie-up with such pioneering 
and swing the desire for security 
and independence in the direction 
of life insurance. 

The way is paved for life in- 
surance sales and advertising 
keeps the road in good repair. In- 
telligently planned sales letters 
furnish the gas with which to 
keep your production car running 
smoothly over the road to bigger 
volume. Just now old age annui- 
ties are especially ripe for easy 
selling and ordinary life is made 
easier to place through the same 
tie-up because it so well serves 
that vital two-fold desire of all 
men, i.e., protection for depen- 
dents together with a guarantee 
of security in old age should the 
policyholder survive. Keep abreast 
of the times and _ capitalize 
through sales letters all the front 
page publicity that comes to your 
notice. 


Liability Is One Thing, 
Solvency Another 


URING the first decade of 

the present century there 
was a long series of bank fail- 
ures in Mississippi. To curb 
what had generally become to be 
termed “wildcat banking,” ‘about 
twenty years ago the legislature 
passed the present banking law, a 
feature of which is the so-called 
guaranty deposit clause. This is 
nothing more than a mutual in- 
demnity scheme, the law compel- 
ling State banks to pay a premium 
into the fund which was to be 
used to reimburse depositors in 
the event a bank became insolvent 
and could not meet its obligations. 
The passage of this law was en- 
thusiastically praised by every- 
one but a few farsighted bankers 
who had the temerity to say it 
was fundamentally unsound. An 
immediate consequence was the 
retirement of several banks that 
could not comply with the terms 
of the statute. They were liqui- 
dated without loss to depositors. 


5, 


This was right, nearly everyone 
said. Only the fit survive. Bank- 
ing in Mississippi was at last on a 
sound basis, and the citizenry 
need no longer put its money into 
old stockings, hide it in mat- 
tresses, or bury it under the 
ground. Hard-earned cash could 
be deposited in any bank. 

Life insurance companies gen- 
erally, however, always looked 
askance at the guaranty provi- 
sion. It was their custom when 
depositing money in Mississippi 
banks one time to have the deposit 
bonded by a reputable surety 
company. They said if this were 
not done, such an asset would be 
excluded as non-admitted by the 
various insurance departments. 

Mississippi did not take warn- 
ing from this. And the banks did 
not stop “busting.” After twenty 
years of operation the State fund 
finds itself $3,800,000 in debt, 
which it is estimated will take 
another twenty years to pay off, 
and even if it is paid, the loss of 
interest will run into hundreds of 
thousands of dollars. Here is a 
shining example of mutuality for 
you! 

An effort is being made in the 
legislature now in session to re- 
peal the guaranty fund law and 
to reform the banking code gen- 
erally. Another clause of ques- 
tionable soundness is that which 
makes a director of any insolvent 
bank liable for double his share 
holdings. If one took the trouble 
to delve into the records, he 
could easily find more than one 
case in which a director was no 
more able to meet his responsibil- 
ity than the defunct institution 
itself. Legal liability is one thing; 
true solvency is quite another. 

A bill is now before Congress 
to repeal a similar provision of 
the national banking act. The 
double liability provision here ex- 
tends to all stockholders in na- 
tional banks. The proposed 
change would substitute corpor- 
ate suretyship for a well mean- 
ing, but frequently futile statute. 
Mississippi might well make a 
similar change a part of its re- 


Editorial 











6 


form program. Bonding bank offi- 
cers and deposits by sound surety 
companies seems to us the best 
means of protecting depositors. 
The very fact that the surety 
companies may exercise their pre- 
rogative of refusing to issue a 
bond in cases where the bank or 
the officer is not deemed a good 
risk will itself make for better 
banking practice. No bank would 
want to be advertised to the world 
as a “prohibited risk,” and con- 
sequently would endeavor to keep 
its house in order. 


Divine Discontent? 


LTHOUGH not engaged pro- 
fessionally in the business of 
searching for silver linings on 
dark clouds we do think the local 
agent ought to be fed a few grains 
of optimism now and then. And 
while we must admit that such 
a dose is a difficult thing to ad- 
minister at the present time we 
think we find solace in at least 
one phase of the agent’s situation 
today. He is worried about some 
things, suspicious of others, and 
on a few points, thoroughly 
angry. It may be pure Pollyanism 
to say that things could be worse. 
But the agent might be disgusted, 
discouraged and distraught. The 
first named qualities sometimes 
go to make up what is known as 
“divine discontent.” It has accom- 
plished some great things in this 
world of ours. 





Midland Mutual Life Insurance 
Co., Columbus, Ohio 

The annual statement of the Mid- 
land Mutual Life Insurance Co., Co- 
lumbus, Ohio, for 1929, shows that 
year to have been a most successful one 
in the history of the company. At the 
close of the year it had insurance in 
force amounting to $107,679,844. The 
new paid for business during the year 
was $17,050,334. The gain of new busi- 
ness in force over the previous year 
was $7,274,843. During 1929 the as- 
sets were increased by $1,700,000. The 
company paid to living policyholders 
during the year $1,594,515, and the 
death claims paid amounted to $498,- 
374. It is the proud boast of the Mid- 
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land Mutual Life that no death claim 
was ever contested or compromised. 
During 1929 the company paid to 
policyholders in dividends $570,061. 
The surplus of the Midland Mutual is 
shown by the statement to be $1,013,- 
564. The company announces that 
more dividends have been paid to pol- 
icyholders than the total of all death 
claims, and that policyholders’ divi- 
dends have never been reduced, but that 
extra dividends have been paid as 
earned. The company’s slogan is “Its 
performances exceed its promises.” The 
company was incorporated in 1905 and 
began business the following year. 





Fidelity Mutual Life 


The Fidelity Mutual Life Insurance 
Company, whose home office on Philadel- 
phia’s Parkway has become a land- 
mark by day and by night, entered dur-. 
ing the past year, the ranks of the 
great American companies having more- 
than four hundred million dollars of 
insurance in force—the exact total 
shown in its annual statement, as of 
Dec. 31, 1929, just released, is $410,- 
639,252 representing more than 127,000 
outstanding policies. 

The surplus of the company has in- 
creased during the past year to over 
$52,000,000 and the assets to nearly 
$89,000,000. 
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New Paid Business 
Gain in Force 
Gain in Assets 
Paid Living Policyholders 
Paid Death Claims 
Paid Dividends to Policyholders 


Insurance in Force 


Surplus 
Policyholders’ Dividends 
Special Funds 





The Midland Mutual Life 


Insurance Co. 


WHAT WE DID IN 1929 
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UNUSUAL FEATURES 
No death claim ever contested or compromised. 


More dividends have been paid to policyholders than the 
total of all death claims. 


Policyholders’ dividends have never been reduced but 
extra dividends have been paid as earned. 


The Midland Mutual Life 


Insurance Co. 
COLUMBUS, OHIO 


“Its Performances Exceed Its Promises” 


1929 


$17,050,334 
7,275,843 
1,700,000 
1,594,515 
498,374 
570,061 
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$107,679,844 
18,315,645 
1,013,564 
772,767 
299,843 




















THE SPECTATOR: 
February 13, 1930 









irance 
ladel- 
land- 
1 dur-. 
f the 
more: 
rs of 
total 
as. of 
410,- 
7,000 


s in- 
over 


2arly- 

















)R: 








a 








EiFE INSURANCE 


ORDINARY 


INDUSTRIAL 


GROUP 





Claris Adams’ Address 
To Underwriters 


Speaks for Continued Safety 
in Investment Program 
of Life Companies 


Basis of Public Confidence 











Predicts That 1930 Will Be 
Another Banner Year 
in Production 


The hope that life insurance com- 
panies will not be permitted to invest 
their funds in the speculative markets 
was expressed last week by Claris 
Adams, executive vice-president of the 
American Life Insurance Company, be- 
fore the Chicago Association of Life 
Underwriters in a talk on “The Insti- 
tution of Life Insurance,” in -his first 
public address since resigning as secre- 
tary and general counsel of the Amer- 
ican Life Convention. 

“Life insurance is a solid, sound, sol- 
vent and constructive institution,” he 
said. “There never has been suggestion 
that a life insurance company is a 
threat to public welfare, but on the 
other hand they have been hailed as 
monuments of thrift by all leaders of 
business.” 

Mr. Adams asserted that the present 
high degree of public confidence in life 
insurance has never been demonstrated 
in any other enterprise in the world, 
and that this public confidence was con- 
firmed and strengthened as a result of 
the financial panic of 1929. He pre- 
dicted that in 1930, for the fifth consecu- 
tive year, more life insurance will be 
sold than all insurance in force in 1910. 

“The fact that there now is in force 
more than one hundred billions of 
life insurance in this country is a 
refutation of the claim that this is a 
wholly materialistic nation. We can 
point to the monument of life insurance 
as the most altruistic monument ever 
erected by any nation in the world. 
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Prudential Extends 
Housing Activity 


A further step toward the re- 
alization of its plan to provide 
modern sanitary housing accom- 
modations for wage earners of 
Newark, N. J., was announced 
recently by the Prudential In- 
surance Company of America. 
through Edward D. Duffield, 
president. The company has ar- 
ranged to purchase a tract of 
land for the purpose of develop- 
ing it in connection with its hous- 
ing plans. 

The area involved is in excess 
of nineteen acres and Mr. Duf- 
field believes it will lend itself to 
attractive treatment. Since the 
tract is so large, it will obviously 
be necessary to make an inten- 
sive study of the means by which 
it can be used most advantage- 
ously. There is room for a num- 
ber of apartment buildings and 
the landscape treatment would 
permit children’s playgrounds 
and other desirable features. 











“Americans now deposit more than 
three billion dollars annually in life in- 
surance, and now more than eighteen 
billion dollars is invested by this gen- 
eration in the welfare of the next.” 

He warned the agents that insurance 
policies sold on price can be unsold on 
price, and declared that life insurance 
should be sold up to a standard and 
not down to a price. 


Ge. owe 


Represents Missouri State 
Life in Louisiana 


NEW ORLEANS, LA., Feb. 10.—-Carter 
Witt has been appointed manager of 
the Missouri State Life’s branch office 
in New Orleans, and will have juris- 
diction over the entire State of 
Louisiana. Mr. Witt previously rep- 
resented the company in Des Moines, 
Iowa, where he built up a large agency 
organization. He assumed his new 
duties this week. The company will 
maintain a sub-office in Shreveport, in 
charge of a supervisor. 


Cooperative Campaign 
Is Discussed 





Life Underwriters of New 
York City Greet Plan 
With Enthusiasm 


To Use Newspaper Space 








Advertising Committee Busy 
Perfecting Plans for Presen- 
tation at Sales Congress 


New York City life underwriters voted 
by an overwhelming majority in favor 
of a cooperative advertising campaign 
at their last dinner meeting. The plans, 
as tentatively approved, call for a 
series of newspaper advertisements set- 
ting forth the many advantages of life 
insurance and stamping the organized 
life underwriter as the logical man 
to render that service. 

About six hundred members of the 
association were present at the meeting 
and their approval of the scheme was 
practically unanimous. President John 
C. McNamara outlined the proposition 
and explained briefly the fact that the 
membership would be expected to bear 
the cost of the campaign on a pro rata 
basis. Frank J. Mulligan, chairman of 
the advertising committee, also talked 
on the subject, explaining the benefits 
which would follow such a course and 
recommending the plan. 

Sample advertisements were dis- 
tributed and the vote, which resulted so 
favorably, was taken. The advertising 
committee of the association is still 
busy with plans for the movement, and 
further discussion will be had before 
anything definite is done. 

The officers of the association are 
enthusiastic regarding the possibilities 
of the campaign and it is likely that 
more concrete action will feature the 
Sales Congress planned by the asso- 
ciation next month. It was pointed out 
by speakers at the February meeting 
that a number of other cities are run- 
ning similar campaigns. 
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Texas Life Underwriters to 
Meet in April 





Heads of National Organizations 
Scheduled to Address Mem- 
bership of Three Hundred 


AusTIN, TEx., Feb. 11.—The Spring 
Sales Congress of the Texas Associa- 
tion of Life Underwriters will be held 
at San Antonio, April 25, according to 
an announcement made by Sam R. 
Weems of Dallas, president of the State 
association. 

Speakers of national prominence 
who will address the congress include 
Roger B. Hull of New York, managing 
director of the National Association of 
Life Underwriters, and S. T. Whatley 
of Chicago, president of the association. 
About 300 members are expected to at- 
tend. 

O. P. Schnabel, president of the 
Southwest Texas Life Underwriters’ 
Association, Harry D. St. John, David 
O. Johnson, O. D. Douglass, and 
Mathew Brown, all of San Antonio, are 
members of the entertainment commit- 
tee. 


The Fraser Agency of The Connecti- 
cut Mutual Life Insurance Company 
reports paid for business for the month 
of January, 1930, of $2,301,000. This 
compares with $4,111,300 for the month 
of January, 1929. 
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Acacia Mutual Life 


Made Great Increases in Pro- 
duction and Extension of 
Service Last Year 


Remarkable progress was made in 
1929 by the Acacia Mutual Life Asso- 
ciation of Washington, D. C., some of 
the notable gains having been the fol- 
lowing: In assets, $5,704,813; in re- 
serve, $5,173,077; in income, $1,408,- 
232, and in insurance in force, $37,073,- 
427. The Association now reports in- 
surance in force amounting to $337,- 
999,411, and its new insurance paid for 
last year aggregated $56,986,736. The 
Association closed the year 1929 with 
assets amounting to $33,865,580, where- 
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Gain over 1928 . . 
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“THE OLD RELIABLE” 


Founded 1850 
Eighty Years of Faithful Service 











The Manhattan Life Insurance Company 
654 Madison Avenue, at 60th Street 


New York, N. Y. 
THOMAS E. LOVEJOY, President 
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Scranton -Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 


Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 



















as its assets in 1964 were only $45,993. 
Its surplus Dec. 31, 1929, was $1,638,- 
920 against $18,327 in 1904, in which 
year its insurance in force was $1,638,- 
500, but has since grown to the enor- 
mous sum of $337,999,411. 

The larger items among the Associa- 
tion’s resources are first mortgage 
loans, $18,448,096; real estate, $1,992,- 
961; bonds, $1,779,946; loans on the 
Association’s policies, $7,004,460; cash, 
$576,316, and premiums in course of 
collection, $3,171,844. The chief item 
among liabilities is the legal reserve on 
the basis of American Experience Table 
of Mortality and 3% per cent interest, 
$31,046,185. 

Under the capable administration of 
President William Montgomery, the 
Acacia Mutual Life has steadily pro- 
gressed in usefulness and financial 
strength. The Association was char- 
tered in 1869 by special act of Con- 
gress, but its greatest period of growth 
has been the last fifteen years. The 
Acacia policyholders share in the As- 
sociation’s prosperity, the latter having 
reduced its premium rates to approxi- 
mately those charged by non-participat- 
ing stock companies, also giving them 
the advantage of the dividend or profit- 
sharing plans of mutual old-line com- 
panies. 


Bankers Reserve Life Co. 
of Omaha 


The financial statement of the year 
1929 of the Bankers Reserve Life Co. 
of Omaha, Neb., shows the past year 
to have been an excellent one for 
this solid, conservative company. Its 
total assets are given as $21,474,078; 
its policy reserve, $18,223,268, and it 
paid to beneficiaries and policyholders 
during the past year $2,007,386. The 
company at the end of the year had in 
force insurance to the amount of $130,- 
096,069. The Bankers. Reserve Life 
has among its resources: State, county, 
municipal and school bonds to the 
amount of $13,870,934; first mortgages 
on real estate, $1,486,340; loans to 
policyholders of over $4,000,000; real 
estate, $864,032; cash in banks, $445,- 
723. Its financial statement for last 
year showed its total resources of the 
company to be $21,474,078. 
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Etna Life Awards Trophies 
to Leading Agents 





National Award Won by Albert 
E. Mielenz, General Agent in 
Milwaukee 


The early retirement age that is 
causing so much anxiety in industry 
nowadays gives no uneasiness to Albert 
E. Mielenz, general agent for the Aitna 
Life Insurance Company at Milwaukee, 
who has just been awarded the Com- 
pany’s 1930 National President’s 
Trophy for showing the greatest sales 
and organization improvement during 
1929 among all the A®tna’s 81 general 
agencies. Mr. Mielenz is sixty-seven 
years of age and has been the A¢tna’s 
general agent at Milwaukee for 12 
years, yet he still is able to set a pace 
for the younger men. 

Early last year President Morgan B. 
Brainard announced his intention of 
making this award as an appropriate 
acknowledgment to the Attna Life 
general agency to effect the greatest 
improvement during the year in vol- 
ume of business, in quality of business, 
in conservation of insurance in force, 
in development of full-time agents or- 
ganization, in esprit de corps, and in 
office efficiency. 


President’s Trophy Awarded to Lead- 
ing General Agents of Aetna Life. 
R. H. Keffer, New York, Winner of 
Regional Award, Left, and A. E. 
Mielenz, National Winner. 


In addition to the National Award, 
Mr. Brainard presented four Regional 
President’s Trophies one to each gen- 
eral agency in the four remaining re- 
gional divisions of the company’s field 
organization which excelled all other 
general agencies in its respective re- 
gion. These awards went to R. H. 
Keffer, general agent at the 100 Wil- 
liam Street, N. Y. C. agency, the East- 
ern region award; Friend L. Wells, 
heading the Baltimore, Maryland or- 
ganization, the Central region award; 
Elmer Abbey of the San Antonio, 
Texas agency, the Southern region 


‘award; and Neil Flenner of Spokane, 


Washington, the Pacific region award. 





NEW POLICY RECORD 


Actual placed business for the 
first full month with new family 
income plan was more than 
double last January. Half of the 
business is on the new plan in 
policies averaging more than $9,- 
000 each of face amount but more 
than $19,000 of actual commuted 
value, declares The Continental 
American Life Insurance Com- 
pany in a wire release of recent 
date. 




















Assets Pass 500 Million 
Dollar Mark 


Policyholders’ Dividends Over 
19 Millions—Safety of Invest- 
ments First Concern 


The outstanding feature at the an- 
nual policyholders’ meeting of the John 
Hancock Mutual Life Insurance Com- 
pany of Boston, held Monday, Feb. 
10, was the directors’ report that the 
assets had reached the sum of $542,- 
140,978. This was an increase of $45,- 
969,271 over 1928. 

The company also showed a substan- 
tial increase in the new insurance 
written as well as insurance in force. 
The latter figure now exceeds three bil- 
lion dollars, actually $38,307,549,253; 
an increase of 114 per cent in the last 
eight years. During this period there 
has also been a substantial reduction of 
operating costs, as well as reduced costs 
to policyholders. Assets in the eight 
years have increased 126 per cent; 
surplus 197 per cent. 

Nineteen million and twenty thou- 
sand dollars in dividends voted by the 
directors to be paid in 1930 is the 
largest sum voted by the company for 
such purposes, $1,400,000 more than 
previous year. 
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The Lincoln National Life 
Insurance Company, 


Fort Wayne, Indiana 
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(INCORPORATED UNDER THE LAWS OF NEW YORK) 


NEW YORK LIFE INSURANCE Co. 


51 MADISON AVENUE, NEW YORK CITY 





A MUTUAL ORGANIZATION FOUNDED IN 1845 





EIGHTY-FIFTH ANNUAL STATEMENT 











TO THE POLICY-HOLDERS: 

I wonder if you know how important you with other 
Policy-holders have collectively become in the economic 
life of the world. You think of your life insurance as 
an important factor in your plans for yourself and your 
families but I doubt whether you yet comprehend what 
you are actually doing for the world at large. 

I am speaking to you now as a part of the 70,000,000 
people insured in all companies in the United States 
and Canada. I am speaking to you as part owner 
of the $19,000,000,000 which has actually been 
assembled for the protection of beneficiaries under 
the $110,000,000,000 of coverage which now exists. 
Never before in the history of the world have in- 
dividuals voluntarily, privately and _ co-operatively 
pledged such a sum for mutual protection or for any 
purpose. 

This coverage exceeds the total resources of all the 
banks in the United States and Canada, including 
savings banks, by about $34,000,000,000. It is equal 
to all the resources of all our Foundations and Endow- 
ments for Education and Research, multiplied many 
times. Our education- 


First—the $19,000,000,000 in cash and securities 
in hand; 

Second—the seventy million people who have con- 
tracted, directly or indirectly, to pay future premiums; 

Third—the power of compound interest. 

Together they make that $110,000,000,000 the most 
vital and useful force in all sociology. 

Now try to visualize what is coming. Outstanding 
Insurance will become $200,000,000,000, $300,000,000- 
000, possibly much more, but it will always have those 
three great forces, the first two correspondingly in- 
creased, behind it. Because of its peculiar relation to the 
weaknesses and needs of human life it is and always will 
be worth more than a like sum in cash. To illustrate— 

Death sits with this great Board of Trustees and 
Death still strikes but, in your case, not as of old. Life 
also sits with the Board and by quickly translating in- 
dividual productive power into cash it despoils Death 
of his old and faithful servitor, Poverty. 

Disability, crueler than Death, also sits with that 
Board and demands and receives stipulated sums when 
the bread winner fails and becomes a burden. 

Necessity and Old 
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uted. Neither have we. 

Outstanding life insurance ($110,000,000,000) is the 
greatest trust every created. It, too, is managed 
by Trustees. The Trustees are the Directors of 
the various companies with whom continuously sit cer- 
tain familiar figures. They are Life, Death, Disability, 
Necessity and Old Age. 

Death has heretofore been a terrible figure because 
life was not organized against him. Now life is so or- 
ganized. Death will ultimately come to all of us. No- 
body doubts that and nobody can change it. The 
terror of Death (I am not now considering any relig- 
ious question) lies in his cruel, remorseless and uncer- 
tain stroke. In that has been his victory. 

Life Insurance faces Death not as a Terror but as 
a fact and deals with him just as it deals with bonds 
or real estate mortgages. 

Let me show you how vital those $110,000,000,000 
are. Back of these pledged billions lie three great 
forces. 


terprise in the mani- 
fold problems of living. 

My main point is that you, beginning with your indi- 
vidual needs and obligations, have not only minimized 
the terrors of Death, Disability and Old Age but you 
have come, as a group, to be one of the largest holders 
of useful securities in the world. 

You are the only group that ever existed having 
the courage and sanity in the current problems of 
living to rob Death of his terrors by dealing with 
him as an ultimate fact. . 

As a group you are not capitalists, yet you have be- 
come the greatest of capitalists. 

Following your impulse of self-protection you have 
created the greatest of all beneficial institutions. 

Seeking to banish the need of charity from your 
own household, you have shown how the need of 
charity may be completely banished from every 
household. 

DARWIN P. KINGSLEY, President. 
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New and Retired Companies in 1929 








LIFE INSURANCE COMPANIES 
LICENSED IN 1929 


Acme Life Ins. Co., Austin, Tex. 
Incorporated as a stock legal reserve 
life company Feb. 28; licensed March 8; 
began business April 12. Authorized 
capital, $100,000. Pres., W. A. Keeling; 
Sec. and Treas., D. H. Hart, Jr. 

All States Life Ins. Co., 210 Bell 
Bldg., Montgomery, Ala. Licensed and 
commenced business Jan. 1 as a stock 
legal reserve life company. At time of 
licensing it had a paid in capital stock 
of $198,989 and an initial surplus of 
$127,126. Pres., Ben W. Lacy; Sec., 
Ralph D. Quisenberry. 

American Citizens Life Ins. Co., 44 
East Broad St., Columbus, Ohio. Or- 
ganized in 1928 and licensed April 12, 
1929, as a stock legal reserve life com- 
pany. Initial paid in capital was $100,- 
000. Pres., A. P. Sandles; Sec., William 
H. Fledderjohann. 

American Covenant Life Ins. Co., 
Springfield, Mo. Licensed July 4 as a 
stipulated premium life, accident and 
health company. Capital, $25,000,000. 

American Fidelity Ins. Co., Oklahoma 
City, Okla. Licensed Oct. 4 to write in- 
dustrial life, health and accident insur- 
ance. Authorized capital, $50,000. Pres., 
Rollin B. Smith; Sec. and Treas., Dave 
R. McKown. 

American Insurance Union, Ameri- 
can Ins. Union Bldg., Columbus, Ohio. 
Organized Feb. 22 to take over business 
of American Ins. Union, a fraternal or- 
der. Charter approved March 21, for a 
company with a capital of $1,000,000 
and surplus of a like amount. Pres., 
J. J. Lentz; Sec., Mary E. Colborn. 

American Medical Life Co., Seattle, 
Wash. Incorporated June 17; license 
Oct. 24 to transact life insurance. Cap- 
ital stock, $100,000; admitted assets, 
$150,000; surplus to policyholders, $150,- 
000. Pres., Dr. Charles W. Mowery; 
Sec., George Harding. 

American States Life Ins. Co., 209 
Sharp Bldg., Lincoln, Neb. Incorporated 
Aug. 9, 1928, and licensed as a legal 
reserve life company upon the mutual 
basis in February of 1929. Initial sur- 
plus contributed by incorporators was 
$30,000. Pres., Orville A. Andrews; 
Sec., L. G. Andrews. 

American Thrift Assur. Co., Omaha, 
Neb. Began business Oct. 29 as a mu- 
tual legal reserve company. 

Atlas Life & Accident Inc. Co., Camp- 
bellsville, Ky. Incorporated Oct. 3, 1928, 
and licensed to transact life, health and 
accident insurance on Feb. 20, 1929. 
Initial paid in capital was $100,000, and 
surplus $10,000. Pres., H. T. Parrott; 
Sec. and Treas., W. L. Mitchell. 

Building and Loan Life Ins. Co., 
Wheeling, W. Va. Incorporated Nov. 14, 
1927, and licensed April 1, 1929. Initial 
paid in capital $100,000, sold to create 
an initial paid in surplus of $50,000. 
Pres., Walter B. Hilton; Sec. and Treas., 
James R. Flynn. 

Columbia Life Assur. Co., Vancouver, 
B. C. License received from Dominion 
of Canada on Feb. 1 and from the prov- 
ince of British Columbia on April 19. 

Continental National Life Ins. Co., 
Denver, Colo. Organized in 1928 and 
licensed Feb. 18, 1929. Authorized cap- 
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ital, $100,000. Pres., Charles E. Becker; 
Sec., F. M. Setchell. 

Cosmopolitan Life Ins. Co., Fort 
Worth, Tex. Began business May 1 as a 
legal reserve stock company. Paid in 
capital at commencement of business 
was $100,000 and surplus of $75,000. 
Pres., Clyde W. Miller; Sec., Marie S. 
Lake. 

Dixie Mutual Life Ins. Co., Fort 
Worth, Tex. Licensed to operate as a 
legal reserve mutual company. 

Hamilton National Life Ins. Co., 548 
South Spring .St., Los Angeles, Cal. 
Incorporated March 15, licensed June 22. 
Capital paid in in cash is $254,350 and 
surplus $236,523. Pres., Spencer 
Thorpe; Sec., Roy C. Swain. 

Home State Life Ins. Co., Oklahoma 
City, Okla. Began business July 29. 
Pres., J. D. Morse; Sec., B. C. Housel. 

Illinois Bankers Life Assur. Co., Mon- 
mouth, Ill. Licensed Oct. 14. Took over 
business of Illinois Bankers Life Assn. 
Capital stock, $100,000. Pres., W. H. 
Woods; Sec., M. Work. 

Income Life Ins. Co., Louisville, Ky. 
Began business July 1 as a life, accident 
and health company. Pres., A. L. Noe; 
Sec., N. Gray, Rochester. 

Legal Life Co., Topeka, Kan. Incor- 
porated Sept. 3, 1926; licensed Aug. 27, 
1929, as a legal reserve life company 
on the mutual plan. Surplus contributed 
at commencement of business amounted 
to $40,000. Pres., W. G. Dorff; Sec., 
J. E. McManis. 

Mutual Old Line Ins. Co., Des Moines, 
Iowa. Incorporated Oct. 28, 1928; li- 
censed June 17, 1929, as a mutual legal 
reserve stipulated premium company. 
— D. E. Alldredge; Sec., Ward E. 
Hall. 

Mutual Relief Life Ins. Co., Kingston, 
Ont. Formerly Odd Fellows’ Relief 
Assn., a fraternal beneficial society. 
Reincorporated June 8 as a mutual legal 
reserve life company. 

National Aid Life Ins. Co., Oklahoma 
City, Okla. Incorporated Jan. 19; li- 
censed Jan. 24 as a stipulated premium 
company. Authorized capital, $50,000; 
paid in capital, $10,000; surplus, $10,- 
000. Pres., H. B. Houghton; Sec., L. H. 
Houghton. 

National Life Co., Des Moines, Iowa. 
Formerly National Life Assn., a mu- 
tual assessment company. Changed to 
legal reserve life company on the mu- 
tual plan on Feb. 4. Pres., J. P. Hew- 
itt; Sec., E. S. Kinney. 

National Mutual Life Ins. Co., Esper- 
son Bldg., Houston, Tex. Incorporated 
Oct. 22, 1928; licensed June 19, 1929, as 
a mutual legal reserve life insurance 
company. 

National Thrift Assur. Co., Omaha, 
Neb. Incorporated, licensed and began 
business Aug. 20 as a mutual legal re- 
serve life company. Pres., J. B. Fra- 
denburg; Sec. and Treas., C. E. Griffey. 

National Union Life Ins. Co., Spo- 
kane, Wash. Incorporated in 1928; li- 
censed around the first of the year. 
Pres., G. I. Toevs. 

Postal National Life Ins. Co. of 
America, 511 Fifth Ave., New York, 
N. Y. Incorporated in 1928; licensed 
June, 1929. Capital, $150,000; sur- 
plus, $150,000. Pres., William R. Ma- 
lone; Sec., Sydney R. Conklin. 


Pyramid Life Insurance Co., Kansas 
City, Mo. Organized in 1928; licensed 
Feb. 4, 1929, as a legal reserve life com- 
pany. Original paid in capital was 
$330,000 and its surplus was $600,000. 
Pres., John G. Hoyt. 

Reliance Mutual Life Ins. Co. of IIL, 
Chicago, Ill. Licensed Dec. 27 as a mu- 
tual legal reserve life company with 
guarantee capital of $100,000 and no 
surplus. 

Rio Grande National Life Ins. Co., 
Harlingen, Tex. Incorporated Septem- 
ber, 1928; licensed Jan. 1, 1929, as a 
mutual legal reserve life company. Ex- 
amination by Texas Insurance Dept. on 
Feb. 11 showed a paid in capital stock 
of $100,000; total assets of $114,869; 
policy reserve, $3,600; surplus to policy- 
holders (including capital of $100,000), 
$108,309; total income, $38,259; dis- 
bursements, $19,991. Pres., R. W. Bax- 
ter; Sec. and Treas., J. R. Davis. 

Southern General Mutual Life Ins. 
Co., Houston, Tex. Incorporated Aug. 
30; licensed Nov. 13 as a mutual legal 
reserve company. Pres., Lee R. Bond; 
Sec., James W. Stuart. 

State Farm Life Ins. Co., Blooming- 
ton, Ill. Incorporated April 8; began 
business April 19 as a stock legal re- 
serve company. Initial paid in and au- 
thorized capital was $200,000. Pres., 
G. J. Mecherle; Sec., George E. Beadle. 

State National Life Ins. Co., St. 
Louis, Mo. Incorporated Jan. 19, 1928; 
licensed Oct. 29, 1929, as a stock legal 
reserve company. Capital authorized 
and paid in is $100,000. Pres., Cor- 
nelius J. Shea; Sec., Roy G. Diepen- 
brock. 

Sterling Life, Health & Accident Ins. 
Co., Los Angeles, Cal. Incorporated 
June 1, 1928; licensed to transact health, 
life and accident business on April 10, 
1929. Authorized capital, $1,000,000; 
paid in capital at time of licensing was 
$100,000. Pres., Bertram E. Green; Sec. 
and Treas., B. T. Campbell. 

Stonewall Life Ins. Co., First Na- 
tional Bank Bldg., Vicksburg, Miss. Li- 
censed on April 27 to transact legal 
reserve business on the stock basis. 
Authorized capital, $500,000; capital 
paid in at commencement of business, 
$300,000. Pres., John A. Hennessey; 
Sec., Sam. Y. Switzer. 

Supreme Liberty Life Ins. Co., Chi- 
cago, Ill., is an amalgamation of the 
Liberty Life, Chicago; Northeastern 
Life, Newark, and Supreme Life and 
Cas., Columbus, Ohio. Licensed June 17 
with an initial capital of $400,000. Pres., 
Harry H. Pace. 

Teachers Legal Reserve Mutual Life 
& Annuity Co., Dallas, Tex. 

Transcontinental Life Ins. Co., Com- 
merce Exchange Bldg., Oklahoma City, 
Okla. Licensed July 11 with a paid in 
capital of $104,964 and a surplus of 
$104,964. Pres., George A. Henshaw; 
Sec., John W. Herreld. 

Tulsa Life Ins. Co., Tulsa, Okla. Li- 
censed in January as a stipulated 
premium company. 

Union National Mutual Life Ins. Co., 
San Antonio, Tex. 

Wesleyan National Life Ins. Co., 
Huntsville, Ala. Incorporated April 29 
and licensed June 8 as a legal reserve 
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Today- 


Among the Leaders of Our Nation 
Stands the Successful Insurance Underwriter! 
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GEORGE WASHINGTON ABRAHAM LINCOLN 
The Father of His Country The Great Emancipator 
was born one hundred ninety- was born one hundred twenty- 
eight years ago, on one years ago, on 
February 22, 1732 February 12, 1809 
@ @ © 








To These Two Immortals, Our Country Pays Tacit Tribute This 
Month, and Again Reverenily Cherishes in Memory Their 
Noble Leadership 
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In a modern way, the successful insurance underwriter in a modern way, the successful insurance underwriter 
of today is perpetuating the principles and ideals of of today is materializing the altruistic doctrines and 
human independence and freedom, as acclaimed by the theories, as proclaimed by the foremost thinkers of 
founders and leaders of our nation, and, the world. , 





© 
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Underwriters In Our Own Company Are Successful, 
because: 


OUR ORGANIZATION 


—IS MANNED BY FIELD-MINDED MEN, 

—IS POWERED BY PROGRESSIVE PRODUCERS, 

—IS EXPANDED BY PERSONALIZED SUPERVISION, 

—IS GEARED UPON A SUCCESSFUL PAST RECORD, 
—IS MESHED IN A STRICTLY MODERN PRESENT, AND, 
—IS GLIDING FULL STEAM AHEAD FOR THE FUTURE. 





© 


If you have a friend who is unattached, tell him to write us. We have desirable openings for the right men in California, 
Illinois, Iowa, Michigan, Minnesota, Ohio, Oregon, Pennsylvania, South Dakota, Texas, Washington and Wisconsin. 


Home Office, Dep’t. 906—MILWAUKEE, WIS. 
LIFE - ACCIDENT - HEALTH - INSURANCE 
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The Old Line Life Insurance Company of America 
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life company. Cash capital is $100,000 
and paid in surplus $25,000. 

Western National Ins. Co., Sherman, 
Tex. 


LIFE INSURANCE COMPANIES 
PROJECTED IN 1929 


American Eagle Life Ins. Co., Citi- 
zens Bank Bldg., Decatur, Ill. Proposed 
capital, $100,000. Pres., L. C. Smith; 
Sec. and Treas., M. S. Smith. 

American Liberty Mutual Ins. Co., 
Little Rock, Ark. 

; asia Life Ins. Co., New York, 


American Temperance Life Ins. Co., 
Washington, D. C., being organized 
with an authorized capital of $1,000,- 
000 to write life insurance on the lives 
of total abstainers only. 

American Union Life Ins. Co., Tulsa, 
Okla. Incorporated with a capital of 
$50,000 on the stipulated premium plan. 
G. B. Combs is to be the president. 

Andrew Jackson Life Ins. Co., Knox- 
ville, Tenn. (In process of organiza- 
tion.) Proposed capital is $1,000,000 
and the proposed surplus not more than 
$691,000. Pres., Paul Mountcastle; Sec. 
and Treas., J. H. Cooper. 

Arizona State Life Ins. Co., 312 Ellis 
Bldg., Phoenix,. Ariz. Proposed capital 
stock, $100,000. Proposed officers: W. C. 
Ellis, Pres.; W. E. Meason, Sec. 

Associated Life Companies, Inc., 
Nashville, Tenn. (Being organized.) 
Proposed paid in capital, $6,000,000; 
proposed authorized capital, $20,000,000. 

Capital Savings Life Ins. Co., Spring- 
field, Ill. 

Charlotte Life Ins. Co., Charlotte, 
N. C. Incorporated March 26 to operate 


as a legal reserve insurance company. 

Crockett Mutual Life Ins. Co., San 
Antonio, Tex. 

Delta National Life Ins. Co., Clarks- 
dale, Miss. Now being organized as a 
legal reserve life company with a pro- 
posed capital of $250,000 and proposed 
surplus of like amount. Pres., J. W. 
Gray; Sec. and Treas., J. O. Lamkin. 

Empire Life Ins. Co., Springfield, Il. 

First National Life Ins. Co., Security 
Bank Bldg., Phoenix, Ariz. Being or- 
ganized by J. G. Rice. 

“— Dearborn Life Ins. Co., Chicago, 


Gibraltar Life & Accident Ins. Co., 
Denver, Colo. 

Great Union Life Ins. Co., Chicago, 
Ill.; proposed capital, $100,000. 

Guaranty Life Ins. Co., New York, 
N. Y. Proposed authorized capital 
stock, $150,000; proposed paid in sur- 
plus of $750,900. 

Massasoit Life Ins. Co., Boston, Mass. 
Proposed capital, $200,000. 

Mid-Continent Life Ins. Co., Spring- 
field, Ill. Proposed capital, $100,000. 
ren Life Ins. Co., Springfield, 


National Defense Life Ins. Co., Wash- 
ington, D. C. Proposed capital, $100,- 
000; proposed surplus, $150,000. Pres., 
R. E. Coontz; Sec. and Treas., Mark L. 
Hersey. 

National Protective Life Ins. Co., Bos- 
ton, Mass. Proposed capital, $200,000. 

National Savings Life Ins. Co., Kan- 
sas City, Mo. 

Oklahoma Southern Life Ins. Co., 
Oklahoma City, Okla. Incorporated Jan. 
25 to operate as a life, health and acci- 
dent company. Authorized capital is 
$500,000. 


13 


Old Line National Life Co., Denver, 


olo. 

Pacific Northwest Life Ins.-Co., Great 
Falls, Mont. Organized to write on mu- 
tual plan. 

Paul Revere Life Ins. Co., Worcester, 
Mass. Proposed capital, $400,000. 

Pilot Life Ins. Co., Springfield, Ill. Be- 
ing organized as a legal reserve com- 
pany with a proposed capital of 
$100,000. 

Prairie States Life Ins. Co., Bloom- 
ington, IIl., is being organized to op- 
erate on legal reserve life basis with a 
proposed capital of $100,000. Pres., 
L. H. Martin. 

Preferred National Life Ins. Co., 
Cleveland, Ohio. Proposed capital, 
$100,000. Pres., Irving S. Hoffman. 

Progressive Life Ins. Co., Denver, 
Colo. Stock life, health and accident 
insurance company in process of organ- 
ization. 

Southern Central Life Ins. Co., Merid- 
ian, Miss. Being organized as an old 
line stock company with an authorized 
capital of $500,000 and a surplus of like 
amount. 

Southwestern Life Ins. Co., Pine 
Bluff, Ark. Organized to write life and 
industrial insurance on legal reserve 
mutual plan. 

Standard Life Ins. Co., Jackson, Miss. 
Proposed capital, $500,000; surplus of a 
like amount; will operate on legal re- 
serve basis, transacting life, health and 
accident insurance. 

Standard Life Ins. Co., Dallas, Tex. 
Proposed capital, $100,000. 

Standard Reserve Life Ins. Co., Jack- 
son, Miss. Proposed authorized capital, 
$500,000; surplus of a like amount. 


_ SSeS oem cian 

















tide you over. 


A mutual company re- 
turning annual divi- 
dends, and offering a 
policy for every need. 
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Life insurance 
is a valuable complement 
to an investment program 


Used as a savings and investment plan, life insurance is giving 
financial independence to thousands. From the viewpoint of avail- 
ability for every individual, safety and permanent value, certainty of 
return, easily carried cost, and control by the investor,—it is a solid 
rock on which to build personal and family security. 


If liquidation is necessary or desirable, you receive a fair and 
immediate settlement of your equities. 


Should you be permanently disabled, you receive a definite income 
regularly, and your insurance is continued without further payment. 


If financial accommodation is needed, your policy can be used to 


Your beneficiary will receive in full the amount you have decided 
upon, no matter how few payments you have made. 


If you live, you will receive the amount yourself. 

















LiFe INSURANCE COMPANY 


oF BOSTON, MASSACHUSETTS 








Peoples Life 


Insurance Co. 
“The Friendly Company” 


Frankfort, 


$5,884,944.18 on Deposit 
with the Indiana Insurance 
Department 


$839,839.33 Surplus Pro- 
tection to Policyholders 


$50,000,000.00 Insurance in 


Force 








Indiana 








NEW STANDARD POLICIES, LOW 
RATES, DISABILITY CLAUSE, 
DOUBLE INDEMNITY PROVISION, 
MONTHLY INCOME, GUARAN- 
TEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICH- 
IGAN, ARKANSAS, TENNESSEE, 
TEXAS, IOWA AND CALIFORNIA. 


|| A few top notch contracts to In- 
surance Producers with experi- 
ence, character and ability. Ad- 








dress the Company. 
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To Assist Our Agents 





IF 


You Are 
Interested 
in 


a a a 
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The developing of practi- 
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cal ways and means of as- 









sisting in the location and 
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placement of contracts is 
































one of our first duties to P 
Prospect Service Plans 


o ents ... and will be! ° : 
ur agents and wi Attractive Literature 





Clubs and Contests 
B Peppy Conventions : 
Health Conservation Service I 


Write for “A Frank Talk on Your Future’’ 






































PHILADELPHIA LIFE Address J. A. S. Agency Dept. 
INSURANCE COMPANY 

111 North Broad Street, 
Philadelphia, Pa. 

, poo er D 
“It Is the Most Easily Sold 1851 1929 2 











Policy I Ever Saw” 


That is what an experienced agent, new with the 
National Life, says about the Universal Policy. The 
records being made by a host of new agents and a lot of 
old ones lead us to believe this statement is correct. 

The Universal Policy and the National Life Company 
offer these advantages to the policyholder and the 


BERKSHIRE LIFE 2 
INSURANCE CO. | 2 


agent— : In establishing connections with a 

For the Policyholder: life insurance company, the personal 

Company is purely mutual. - A : are ca ( 
Policies are participating. equation of its official family is of 


After the first year, limited payments and Endow- 
ments pay face of policy plus everything deposited over 


Whole Life rate for death during premium paying pective agent. The Berkshire Life 
period. 


: ; Insurance Company of Pittsfield, 

Men and women risks written same rate. 
Unusually low premium. Massachusetts, has a _ well-earned 
{ 

{ 


paramount importance to the pros- 


Limited Payments and Endowments can be changed reputation for a co-operative spirit 
without examination to lower premium forms at original 
insurance age and original basic rate. between the Home Office and the 


Juvenile policies. _ , Field Force that is of inestimable : 
Children’s Educational Policy. ‘ 
Expectancy Term policy. value to the success and happiness 


of its representatives. 








For the Agent: 


Free Direct Mail Advertising service. 
Sales Promotion Department to help agents. “Ask Any Berkshire Agent” 
Non-medical privileges. | 
Fine working agreement with liberal first year and 


gage ipo serena Berkshire Life Insurance Company 


An exclusive new policy with features and benefits not 


found in any other one standard life insurance policy. PITTSFIELD. MASSACHUSETTS 
Tie up with a real human institution. 4 
Incorporated 1851 


NATIONAL LIFE COMPANY Fred H. Rhodes, President 


Des Moines 


ee emer 
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Temperance Life Ins. Co., Chicago, 
Il. 

Texas Security Mutual Life Ins. Co., 
Dallas, Tex. Chartered in May as a 
mutual legal reserve company. 

Trinity Reserve Mutual Life Ins. Co., 
Dallas, ''ex. Now in process of organi- 
zation as a mutual legal reserve life 
company, with A. Morgan Duke as 
president. 

Unity Life Ins. Co., Syracuse, N. Y. 
Proposed capital, $200,000; surplus, 
$100,000. 

Watchtower Mutual Life Ins. Co., 
Houston, Tex. Will write life insurance 
on the level premium plan. Incorpo- 
rators are T. E. Fairchild, J. O. Ryan, 
M. E. Fairchild, J. A. Atkins, J. P. Jones, 
Samuel Taylor, R. F. Ferrill, G. H. 
Webster, C. W. Wesley. 


LIFE JNSURANCE COMPANIES 
RETIRED IN 1929 


American Home Life Ins. Co., Gary, 
Ind. Reinsured by Empire Life & Acci- 
dent Ins. Co. of Indianapolis, Ind. 

American Life Ins. Co., Dallas, Tex. 
Purchased by Southland Life Ins. Co. of 
Dallas, Tex., on Nov. 27. 

Anchor Life Ins. Co., Tulsa, Okla. 
Merged with Atlas Life of Tulsa on 
July 11. 

Bankers Guaranty Life Co., Dallas, 
Tex. Reinsured by Bankers Guaranty 
Life Co. of Sedalia, Mo. 

Bankers National Life Ins. Co. of 
Missouri (formerly Colorado). Merged 
with Bankers National Life Ins. Co. of 
Jersey City, N. J., as of Dec. 31, 1929. 

Bankers National Life Ins. Co., Jack- 
sonville, Fla. Merged with Bankers 
National Life Ins. Co. of Jersey City, 
N. J., as of Dec. 31, 1929. 

Commercial Life Ins. Co., Kansas 
City, Mo. Reinsured by Union National 
Life Ins. Co., Kansas City, Mo., on 
May 8. 

Commonwealth Life Ins. Co., Ham- 
ilton, Ont. Merged with Empire Life 
Ins. Co., Toronto, in September. 

Crescent Life Ins. Co., Indianapolis, 
Ind. Reinsured by Northern States Life 
Ins., Hammond, Ind., on March 11. 

Equity Life, Toronto, Ont. Purchased 
by Ontario Equitable Life & Accident 
Ins. Co., Waterloo, Ont. 

Globe Life Ins. Co., Omaha, Neb. 
Reinsured by Lincoln National Life Ins. 
Co. of Fort Wayne, Ind., on June 12. 

Gulf States Mutual Life, Dallas, Tex. 
Absorbed by Gulf States Life in Octo- 
ber. 

Interstate Life Ins. Co., Chicago, Il. 
Purchased the business of the Cosmo- 
politan Life Ins. Co. on Jan. 17. Will 
operate hereafter under the title and 
charter of the Cosmopolitan Life. 

Lafayette Life Ins. Co., Lumberton, 
N. C. Reinsured by Citizens Life, 
Huntsville, Ala., on April 15. 

Liberty Life Ins. Co., Chicago, IIl. 
Merged with Supreme Liberty Life Ins. 
Co., Chicago, III. 

Louisiana State Life Ins. Co., Shreve- 
port, La. Merged with Great Southern 
Life Ins. Co., Houston, Tex. 

Merchants Life Ins. Co., Des Moines, 
hig Reinsured by Lincoln National 

ife. 

__ Meridian Ins. Co. Reinsured by Prov- 
ident Life & Accident Ins. Co. of Chat- 
tanooga, Tenn., on May 1. 
_Northeastern Life Ins. Co., Newark, 
N. J. Reinsured with Supreme Liberty 
Life Ins. Co. of Chicago, Ill. 
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Old American Ins. Co., Little Rock, 
Ark. Reinsured by Springfield Life, 
Springfield, Mo., on Sept. 20. Both o. 
these companies have been operating on 
the stipulated premium plan. 

Peoples Life Ins. Co., Chicago, IIl. 
Placed in hands of receiver on Dec. 20. 

Pilot Life Reinsurance Co., New York, 
N. Y. Resolution passed by board of 
directors Oct. 21 for discontinuance of 
business and a voluntary liquidation 
and dissolution of the company. 

Prairie Life Ins. Co., Omaha, Neb. 
Reinsured by Northwestern Life Ins. 
Co. of Omaha, Neb., on Sept. 14. 

Public Life Ins. Co., Chicago, Ill. Re- 
insured by Chicago National Life on 
July 11. 

Reinsurance Life Co. of America, Des 
Moines, Iowa. Reinsured by Reinsur- 
ance Life Co. of America, Chicago, II1., 
on Feb. 15. 

Sierra-Nevada Life & Casualty Co., 
Oakland, Cal. Reinsured by Mountain 
States Life Ins. Co., Hollywood, Cal., 
in October, 1929. 

Southern Insurance Co., Nashville, 
Tenn. Taken over by Citizens Life, 
Huntsville, Ala., on Aug. 5. 

Supreme Life & Casualty Co., Colum- 
bus. Ohio. Reinsured by Supreme Lib- 
erty Life Ins. Co., Chicago, Ill. 

Western Life & Accident, Denver, 
Colo. Reinsured by Mountain States 
Life of Denver, Colo. 

Yellowstone Mutual Life Ins. Co., 
Casper, Wyo. Reinsured by Occidental 
Life Insurance Co., Los Angeles, Cal., 
on Feb. 28. 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS LICENSED 
IN 1929 


Alabama Mutual Society, Snowdoun, 
Ala. Licensed April 14. 

Alliance Mutual Life Ins. Co., Los 
Angeles, Cal. 

American States Life Assn., Los An- 
geles, Cal. 

Bohemian Slavonic Fraternal Benefit 
oe Cleveland, Ohio. Licensed Oct. 

Commonwealth Life Ins. Co., Spring- 
field, Ill. Commenced business May 21 
as an assessment company under the 
Assessment Life Act of 1927. 

Farm & Home Life Assn., Osceola, 
Mo. Licensed Nov. 6 to write assess- 
ment life, accident and health. 

Farmers General Union Society, R. 
F. D. 4, Box 182, Montgomery, Ala. 
Licensed Feb. 15. 

Federal Life Ins. Society, Montgom- 
ery, Ala. Licensed Dec. 17. 

Forestiers Franco-Americains, Woon- 
socket, R. I. 

Gideons Army of the World, Dallas, 
Tex. 

Grand Chapter 
Greensboro, N. C. 

Home State Savings Life Ins. Co., 
Springfield, Ill. Licensed Sept. 10, 1929, 
to operate as an assessment company 
under the Assessment Act of 1927. 
Pres., J. T. Mayall; Sec., D. Sharpe. 

Hungarian Reformed Federation of 
America, Toledo. Ohio. Licensed Sept. 5. 

Mt. Moriah Benevolent Grand Lodge, 
Yantley, Ala. Licensed Aug. 20. 

Mutual Life & Loan Assn. of Amer- 
ica, Dallas, Tex. 

Polish Alliance of America, 703 Main 
St., Plymouth, Pa. 

Preferred Life Assur. Society, 341 


of Eastern Star, 











Stephen M. Babbit 


President 





HUTCHINSON KANSAS 





























Income 


Guaranty Company 


Assets over $250,000.00 
Claims Paid over $1,455,000.00 


Personal income coverage Exclusively 


Line includes ‘“‘Progressive Dividend,” 
the most attractive yet, and snappiest 
non-cancellable policies on the market. 


A few splendid opportunities 
await District Managers in 
Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and Cali- 
fornia territory. 


John G. Malmberg 
President 
Income Building South Bend, Ind. 





























However Hard 


a Life Insurance Agent 
may work to produce bus- 
iness, his chances of suc- 
cess are better when he 
represents a fine old insti- 
tution such as the 


Massachusetts Mutual 
Life Insurance Company 








Springfield, Massachusetts 
Organized 1851 


Mere Than a Billion and Three-Quarters 
of Insurance in Force 
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ACACIA 


MARCHES AHEAD 








Rie its OMICS SPN BOE 8). 5 acai ss oe 6 od Ssied os wie 6 oa Sac be ok be $37,073,427.00 
OOS ESL EN SBOE I SEN. RRR EL SIE ede RN IE ale reed ae 1,408,231.67 
SEED RUNES i ie og es i ee Fy OMe tea. en ae 5,704,813.36 
ne CS or sre a ee ee, SS Tae 5,173,076.94 
UNNI NETS 28 ccc tS ain BIS hag Mg inves clone dig See alee ee 56,986,736.00 


INSURANCE IN FORCE, $337,999,411.00 










Acacia’s policyholders share in the prosperity of their company. It is the first and only mu- 
tual old-line company to reduce its premium rates to approximately the rates charged by the 
non-participating stock companies; lower than most of them.—The only company that gives 
its policyholders the low initial rates of a stock company combined with the dividends or 


profit-sharing advantages of a mutual old-line company. 








SUMMARY OF ANNUAL REPORT 


as of December 31, 1929 






























Assets: 


First mortgage loans on improved real estate................... 2.020000 eee- 
NINN Soo ReccnNeh dk ces OPE Ns SOs SNP ch ym RE Ae. w US RRE ALS 6 seh ace td: wes ER 
ER nhc, RE NE eR eens s ZUR. 5 cote em AP Se Me seek ad ee ee ee 
Deeennnmin NEN ainIRR gS oo, oo 2. Aeoadn opens Moe ad > aapbtereanere 
Loans on Association’s Policies ...... IPM Peo ewe FERN Ea) Ont ort sary 2 Ne Riek 
TEES GE Et Sila et ee oP oe ee Pe ne EE tee 
Net premiums in process of collection...................0. 0000 ce eee ences 
eee MAME Pt te ae. cc. or sides AYUDA S ahd we bid ais sararetia Gans 





$18,448,096.38 


1,992,960.76 
1,779,946.50 
576,316.19 
7,004,459.86 
48,000.00 
3,171,843.55 
843,956.33 








GUE oe ee TUITE VS A. iodo Sab x oo DOI MRD ROS oc ive cys Del ae ES 
Liabilities: 
Policyholders’ dividends not yet due........................-... $611,145.74 
Reserve for taxes accrued..................... 0. eee eee eee 153,000.00 
Premiums and interest paid in advance.................... 222,390.02 
ee RY SERRE CXR ae ae Pe me a 193,938.56 
Balance to Protect Policy Contracts: 
Legal reserve requirement—American Experience table of 
Mortality and 342% interest on all policies............. $31,046,185.50 
| RRS SOS. ARS 5 AO, AAS a ee eg 1,638,919.75 


ACACIA’S PYRAMID OF GROWTH 
PROGRESS DURING TWENTY-FIVE YEAR PERIOD 


$33,865,579.57 


$1,180,474.32 


$32,685,105.25 


Insurance in Force 


Year Assets Surplus at End of Year 
1904 $45,993 $18,327 $1,638,500 
1910 $226,666 = $25,285 $3,395,075 
1915 $780,660 $17,485 $11,052,500 
1920 $3,084,141 $80,986 $71,097,545 
1925 $15,695,944 $1,306,269 $196,145,636 


1929 $33,865,580 — $1,638,920  $337,999,411 


ACACIA 





Chartered by Special Act of Congress, March 3, 1869 
WM. MONTGOMERY, President 





MUTUAL LIFE ASSOCIATION 


ACACIA’S TEMPLE OF SERVICE—101 Indiana Avenue, Washington, D. C. 
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First National Bank Bldg., Montgom- 
ery, Ala. Licensed Feb. 16. 

Royal Knights & Daughters of Mc- 
Donald, Dallas, Tex. 

Slavic Progressive Beneficial Union 
of Ambridge, 355 Maplewood Ave., Am- 
bridge, Pa. 

Slovak Amer. Beneficial Soc., Union- 
town, Pa. 

Sons & Daughters of Cornelius, 
Snowdoun, Ala. Licensed May 17. 

Texas National Ins. Union, Corsicana, 
Tex. 

True People of America Fraternal 
Benefit Society, Commerce, Tex. 

Ukrainian National Aid Assn., 527 
Second Ave., Pittsburgh, Pa. 

United Order of the Royal Cross, 
Dallas, Tex. 

Washington Mutual Benefit Assn., 
Washington, D.C 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS ‘PROJECTED 
IN 1929 


Acme Life Ins. Co., 1905 Vine St., 
Kansas City, Mo. 

All States Life Ins. Co., Osceola, Ark. 
Stipulated premium plan. 

American Mutual Assn., Osceola, Mo. 

Anglo Mutual Life Ins. Assn., Sacra- 
mento, Cal. Organized as a mutual as- 
sessment life company. 

Bankers Security Mutual Life Ins. 
Co., 404 Bonfila Bldg., Kansas City, Mo. 

Catholic Knights & Ladies of De 
L’Epee, Chicago, Ill. Organized on mu- 
tual benefit assessment plan. 

Consolidated Mutual Life Assn., Los 
Angeles, Cal. Organized under assess- 
ment act. 

Consumers Mutual Life Ins. Co., Chi- 
cago, Ill. Organized under 1893 Assess- 
ment Act. 

Eagle National Life Ins. Co., Decatur, 
e Organized under 1927 Assessment 

ct. 

sotto Mutual Benefit Assn., Paris, 


Fairfax Mutual Benefit Assn., Long 
Beach, Cal. Organized, mutual assess- 
ment life plan. 

Farmers Mutual Aid Assn. of The 
Farmers Educational & Co-operative 
Union, Little Rock, Ark. 

Fidelity Mutual Benefit Assn., Abing- 
don, Ill. Organized on mutual benefit 
assessment plan. 

Imperial Mutual Life & Benefit Assn. 
Long Beach, Cal. Organized on assess- 
ment plan. 

Income Life Ins. Co., Chicago, Ill. 
Organized under 1893 Assessment Act. 

Independence Life Ins. Co., Chicago, 
= Organized under 1893 Assessment 

ct 


International German Volga Mutual 
Benefit Assn., Maywood, Il]. Organized 
on mutual benefit assessment plan. 

McLean County Mutual Benefit Assn., 
Bloomington, Ill. Organized on mutual 
benefit assessment plan. 

Northeast Mutual Ins. Assn., Mexico, 


0. 

Palm Mutual Life Assn., Los Angeles, 
oe Organized on mutual’ assessment 
plan. 

Peoples Mutual Ins. Assn., Linn, Mo. 

Pyramid Mutual Life Assn., Los An- 
geles, Cal. Organized on assessment 
plan. 

Rex .Mutual Life Assn., Los Angeles, 
Cal. Organized on assessment mutual 
life plan. 

St. Clair Mutual Benefit Assn., Belle- 
ville, Ill. Organized on mutual assess- 
ment life plan. 
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Security Benefit Assn. of Illinois, 
Centralia, Ill. Organized on mutual 
benefit assessment plan. 

Sequoia Mutual Life Assn., Bakers- 
field, Cal. Organized on mutual benefit 
assessment plan. 

Service Mutual Benefit Assn., Fair- 
field, Ill. Organized on mutual benefit 
assessment plan. 

Sparta Mutual Benefit Assn., Sparta, 
Ill. Organized on mutual benefit assess- 
ment plan. 

Superior Life Ins. Co., Gillespie, Ill. 
Organized under 1927 Assessment Act. 

United Friends of America, Ripley, 
Tenn. Organized to write on fraternal 
plan. 

Universal Benefit Assn., Centralia, 
Ill. Organized on mutual benefit assess- 
ment plan. 

Universal Mutual Life Co., Kansas 
City, Mo. 

White Eagle Polish Calvary, Cicero, 
Ill. Organized on mutual benefit assess- 
ment plan. 

Yosemite Mutual Life Assn., Modesto, 
Cal. Organized on assessment plan. 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS’ RETIRED 
IN 1929 


Ancient Order of Hibernians Life Ins. 
Fund, St. Paul, Minn. Reinsured with 
Minnesota Mutual Life Ins. Co., St. 
Paul, Minn. 

Ancient Order United Workmen, Hal- 
lowell, Me. Withdrawn in 1929. 

Confederation of Bohemian American 
Ladies, Cicero, Il. Withdrawn in 1929. 

Brownstone Mutual Benefit Assn., 
Brownstone, Ill. Consolidated with Su- 
perior Mutual Benefit Assn., Patoka, III. 

Czecho Slavonian Workmen Ben. 
Assn., St. Paul, Minn. Reinsured with 
Western Bohemian Frat. Assn. of Ia. 

Farmers Mutual Life Ins. Co., Mal- 
very, Ark. Voluntary dissolution. 

Golden Seal Assur. Soc., Roxbury, 
7 A i Reinsured in Metropolitan Life, 

Grand Guild of America, Chicago, Il. 
— by Chicago Fraternal Life 

ssn. 
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Household of Ruth #2, District Grand, 
Fort Smith, Ark. Referred to Attorney 
General for liquidation proceedings. 

Illinois Bankers Life Assn., Mon- 
mouth, Ill. Reinsured by Illinois Bank- 
ers Life Assurance Co., Monmouth, IIL, 
on Nov. 20. 

Immediate Benefit Society of the U. 
S., Wilmington, Del. Withdrawn in 1929. 

Junior Life Ins. Co., Kansas City, Mo. 
Reinsured with Liberty National Life 
Ins. Co. of Monnett, Mo., on May 16. 

Knights & Daughters of the Golden 
Rule, Chicago, Ill. Withdrawn in 1929. 

Knights & Daughters of Tabor, Little 
Rock, Ark. Referred to Attorney Gen- 
eral for liquidation proceedings. 

Liberty Life Assur. Soc., Birming- 
ham, Ala. Converted into the Liberty 
National Life Ins. Co., a stock legal 
reserve company, on July 1. 

National Life Assn., Des Moines, 
Iowa. Reorganized as a legal reserve 
life company and changed name to Na- 
tional Life Co. on Feb. 4. 

Odd Fellows Benefit Assn., Marianna, 
Ark. Liquidated by receiver. 

Odd Fellows Relief Assn., Kingston, 
Ont. Changed to legal reserve life ba- 
a and title to Mutual Relief Life Ins. 

0. 

Postal Employees Mutual Aid Assn., 
New York. In liquidation under section 
63 of insurance law. 

Progressive Life Ins. Co., Springfield, 
Ill. In liquidation. 

Pyramid Ins. Co., Chicago, Ill. Rein- 
sured by Pyramid Mutual Life, Chicago. 

Roman Catholic Mutual Protective 
Society, Fort Madison, Iowa. Merged 
with Royal Union Life Ins. Co., Des 
Moines, Iowa, on Aug. 29. 

Serb Federation Sloboda, 524 Fourth 
Ave., Pittsburgh, Pa. Merged with 
United Society Srbobran under name of 
Serb National Federation. 

United Brothers of Friendship and 
Sisters of the Mysterious Ten, Tex- 
arkana, Ark. Referred to Attorney 
General for liquidation proceedings. 

Western Bohemian Catholic Union, 
Cedar Rapids, Iowa. Merged with Cath- 
olic Workmen, New Prague, Minn. 











Twelve In A Row! 


One after the other, during 1929, the existing record in written, issued and 


Anniversary Year, just now entered. 








paid-for business for the current month was toppled over and laid to rest 
alongside its fellows, by The Guardian Field. 


This showing of twelve consecutive “best” months (following a six-year 
record of over 100% growth in annual new business paid for and in total in- 
surance in force) constitutes a significant prologue to The Guardian’s Seventieth 
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“In This Way We Measure” 


LIFE INSURANCE COMPANY may well 
A measure its success by the good it performs rather 
than. by great size. Through eighty-six years THE 
Mutua. Lire INSURANCE CoMPANY oF NEw York, the 
“first American Company,” has measured its success by 
the scope, manner and degree of its service. In such a 


way it is measuring now as its service broadens. 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and 
Double Indemnity Benefits, and prompt payments and 
practices for convenience of members are embraced in its 
present service. 

It welcomes as field representatives those who know 
that success is according to the natural law of compensa- 
tion—that the best comes to those who give out the best 
of themselves. 


The Mutual Life Insurance Company 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


an 
Manager of Agencies 


34 Nassau Street 


DAVID F. HOUSTON 
President 
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We Had a 


Conference, Too 


_ Early in December, leaders of American business and 
industry met in Washington at the invitation of President 
Hoover to consider existing economic conditions and the 
prospects for 1930. In January, the managers and super- 
visors of the Peoria Life Agency Force held their an- 
nual conference to survey the Company’s progress in 
1929 and to plan for 1930. Their conclusions accorded 
perfectly with the findings of the potent Washington 
group. 


They decided that “conditions were fundamentally 
sound”—how could they feel otherwise when the Peoria 
Life had just closed by far the most remarkable year 
of growth in the Company’s history, and at the very 
time of the meeting was entering the class of 200 million 
dollar companies ? 


For 1930, they expected even brighter records to fol- 
low the application of President Hoover’s vigorous 
formula of “action that counts” and the “good old word, 
work!” The Peoria Life 1930 program lays emphasis 
on increased man-power and greater efficiency for its 
agents. In attaining this objective, every practical means 
will be employed to make more capable underwriters. 
more successful and prosperous Peoria Life agents. 


By such a program, the Peoria Life conference, too, 
may render a small contribution to the national pros- 
perity in our particular field! 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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LIFE 


Insurance Company 


INDIANAPOLIS 


Old Line Legal Reserve 





Established 1899 





HERBERT M. WOOLLEN 
PRESIDENT 
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THE BANKERS RESERVE LIFE COMPANY 


HOME OFFICE, OMAHA, NEBRASKA 
Robert L. Robison, President 
Walter G. Preston, Ist Vice-President and Treas. 


FINANCIAL STATEMENT, DEC. 31, 1929 
RESOURCES 
State, County, Municipal and School Bonds. .$13,870,934.00 


First Mortgages on Real Estate........... 1,486,340.00 
Eaans) to POueCy. ELOMetS 6 << icin( wept wise viotsies 4,138,122.82 
Real BERD fg o> Sc cnc 1d oes Keren sess os soe 864,032.25 
Renewal “Premium “Notes «icc ds.00<:0: vles-si 132,866.34 
eas itn RAISES oh 5-4 5 ER nie Shs ws big bis oet aa sie 445,723.77 
Accrued Interest on Securities ............ 204,106.96 
Premiums in Process of Collection......... 331,952.84 
MEROAN sas 5's esos Missal Malwa ote merase a ease $21,474,078.98 
LIABILITIES 
Net jhesaltReset ve. <o.j cn iecv it heeteiccias $18,223,268.00 
Dividends Left with Company ............. 797,339.72 
Death Claims Reported, no proofs......... 105,233.50 
Unearned Interest, Premiums paid in advance 
BG CGSNETTROUNS., os. ote: 6 sis olor esmnt cies 547,954.06 
amtale StacksEad UP’. 2... otsc5eceeowanss 100,000.00 
Policy Dividends Calculated for 1930....... 149,771.23 


1,550,512.47 


TJ BRSSIRMICR, <SUEOIIS «2 5.6 cvs. ots tere meisieieewe 





PE PIED, cs phcters:c-starousipieiesoravarae gs xe isle uel $21,474,078.98 
Total Assets $21,474,078.98 
Policy Reserves 18,223,268.00 
Insurance in Force . 130,096,069.00 
Paid to Beneficiaries and 

Policyholders in 1929 2,007,386.42 


A SOLID, CONSERVATIVE COMPANY 
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How the New Agent Sells 


We All Have To Start From The Bottom And Work 
Up—This Is How a Class of New Agents Did It 


OR the past several weeks, I have 

had charge of a staff of men in 

an entirely new territory with 
an industrial life business. These 
have been among the happiest days 
of my life, largely because it has 
been my privilege to “build from the 
bottom.” We started with less than a 
ten-dollar debit for four men, and hence 
the thrill has been all the greater be- 
cause as each issue has come down and 
the business placed, it has been a very 
great thrill to see the debit increase 
from week to week. 

During that time, I have made many 
observations which have been very in- 
teresting to me, and thinking they 
would be helpful to others, they are 
being recorded in the present article. 
Among the many things we have had in 
mind, and the things that I have tried 
to indelibly impress upon the staff 
which I have the honor of heading are 
the following: 


First: Every Man Must Produce 


I have tried to force this idea into 
the subconscious minds of the men as 
tactfully and persuasively as I knew 
how. In other words, I have striven to 
have them get the idea that it is the 
constant production of business that 
really makes a worth while record. It 
is not the spasmodic effort that goes 
well with the company, but a man who 
has a constant, steady, consistent pro- 
duction who really makes increase, and 
who has a record of which to be proud. 
And this cannot be done very success- 
fully unless a man gets the habit of 
producing some kind of business every 
working day. If there is anything that 
I dislike it is for a man to merely an- 
swer “Here,” which means that there 
has been no business produced. 

I am aware of the fact that there are 
days when an agent may not write any 
kind of business; in fact, my own ex- 
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perience has been that I have had a 
good many days when I have had a good 
“scratch,” but with that I record this 
fact: “Some of my best days have been 
when I wrote nothing,” because the 
next day or the next week I would have 
a harvest of the work which I had done. 
If an agent has a bad day today, he 
should have an unusually good one the 
next day, to make up for it. But here 
is the thought: Get into the minds of 
your men the idea that something is 
expected of them every day, and the 
manner in which the record rises will 
be astonishing. 

One live, wide-awake agent on my 
staff, who is married and has a wife 
and baby dependent on him, seemed to 
get the idea and expressed it in our 
office meeting one morning about as fol- 
lows: “Gentlemen, I am in love with 
this work and have informed my wife 
that she is not to expect me home until 
I have produced some business, because 
it is my desire to look after them prop- 
erly and give them all the comforts of 
which I am capable, so you may know, 
gentlemen, when I start for home each 
night I will have some business to re- 
port the next morning.” In this par- 
ticular man’s case, it is indeed gratify- 
ing to me to see him grasp at this most 
fundamental idea of the business. He 
has already made his quarterly allot- 
ment in two departments, and will soon 
have the other one. 

I also have another man who is ob- 


sessed with the same idea, and his re- 
mark was something like this: ‘“Gentle- 
men, I like this business of building 
from the bottom, and when Mr. Morton 
left me, after three weeks’ training, he 
left me with a determination in my 
mind to make every minute count. And 
that is what I have been trying to do. 
I have not only determined to get some 
business every day, but I have tried to 
get more and better business than any 
other man in this organization. That 
I have succeeded can be verified by the 
board and its results.” 

Both of these men have been an in- 
spiration to me, for three reasons: 
First, their ready grasp of what was 
expected of them; second, their deter- 
mined effort to apply it, and, third, 
their ceaseless determination to “put it 
over.” One of the best agents I ever 
knew, who was as thorough and skillful 
and energetic as any man I ever knew, 
was just that type of man. It was a 
habit with him to get some business 
every working day, and very few days 
went by without a good production. 


Something Every Day 

It is true that he did not always have 
good days, or what we might term “big” 
days, but he usually had something to 
report. I know from personal experi- 
ence that if any man would build as he 
should from the bottom, that there is 
no better rule to follow than getting in 
the habit of producing some business 
every day. And, after all, success in 
life is largely a matter of habit. If we 
get in the habit of thinking as we 
should, our success will merely reflect 
the successful thoughts that we have. 
If, on the other hand, we get to think- 
ing we are failures, we soon will be. 
Get this idea into your heads, fellow in- 
surance men of all companies, and con- 
stantly repeat it wherever you go: “I 
will not let this day pass without pro- 
ducing some good business.” It will 
pay you, and will give you that founda- 
tion so essential to your success. 
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In one of our little conferences, I 
made them a little talk, the substance 
of which was about as follows: “Gen- 
tlemen, I would impress upon you as 
forcibly as I can the importance of your 
individual record. That is the thing 
that will make you the money that you 
need and must have. Always keep in 
mind what your allotment is and get 
that first and as soon as you possibly 
can. The earlier, the better. And hav- 
ing made your allotment early in the 
quarter, then use that same determina- 
tion to double or treble it, if you possi- 
bly can. And it will mean money to 
you to do so. But over and above these 
things, gentlemen, bear this thought in 
mind, please: We must be united for 
the good of the staff, the company and 
the business as a whole. It is the com- 
pany’s business that you are looking 
after and what you accomplish will be 
for the good of the company and the 
business as a whole. Bear in mind, too, 
please, that “united we stand, divided 
we fall,” and let us all have that suc- 
cess which is the result of united effort, 
because “where there is unity there is 
strength.” 


Second: United We Stand 


One member of the staff got filled 
with this idea and in one of our meet- 
ings rose and made a statement similar 
to this: “Gentlemen, it is our ambi- 
tion to have the best staff that the com- 
pany has. We are working to that end 
because we realize that what we do not 
only benefits us, but that it will be a 
distinct help to the district. We want 
this district to stand at the top of the 
company where it rightfully belongs. 
We not only have that unity of action, 
but we also have full confidence in 
each other. For instance, if I had a 
prospect that I could not close, and I 
thought Mr. So and So, here (pointing 
to his fellow agent nearby), could close 
where I had failed, I would have no 
hesitancy in turning the case over to 
him, and I know that he would give me 
the credit for the business. 

“What is true of him and myself is 
also true of every man on this staff. 
We are working for the common good, 
and are striving to have the strongest, 
hardest working, best united staff in 
this office. And the beauty about our 
aims is that we enjoy the battle.”’ This 
is also true. There can be no staff prog- 
ress where there is a lack of unity of 
action, where each staff member does 
not have the full confidence of his fel- 
low agents, but, where just the opposite 
is true, there is always a good record, 
and every man gets a thrill out of his 
chosen profession. There are any num- 
ber of insurance men who will testify 
to the fact that to get the greatest 
amount of success out of every indi- 
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vidual man, and to really build from the 
bottom, there must, of necessity, be a 
unity of effort and action. No man has 
ever succeeded very well without it, and 
any temporary success is usually worse 
than none at all. Try it in building 
your structure from the bottom. 


Third: Work Hard 


If there is any phase of the business 
in which the company has a right to be 
vitally interested, it is the collection de- 
partment. This is true because it is 
from this department that they have 
the money to operate on. This is their 
source of revenue. It is in this depart- 
ment that the money comes with which 
to pay salaries. 

Any man who slights this department 
of the company’s affairs does not right- 
fully appreciate the money they pay 
him as salary. And it is certainly true 
that the company should not promote a 
man who cannot collect the business he 
places on the books. I believe that col- 
lections are the most essential part of 
all business, because, what good is any 
kind of business if you cannot collect 
on it? The best time to begin to have 
good collections is either at the time 
the business is written or when it is 
delivered. 

The agent who fails to get the busi- 
ness in the condition it should be in at 
these two particular times has cut his 
own throat. And more and more am I 
convinced of this simple statement: 
You never collect money unless you ask 
for it. When an application is written, 
I have used this statement frequently 
and found it very, very useful: “Mrs. 
Jones, I am sure you wish this to go in 
force at once, do you not?” She usual- 
ly says: “How much will I have to pay 
to put it in force?” to which I usually 
remark: “Well, I'll tell you, Mrs. 
Jones, if you pay us four weeks or 
more, it will go in force as soon as the 
child has been examined, unless it was 
discovered as uninsurable. How much 
do you want to pay?” “Well, I’ll pay 
you two dollars,” many of them say, 
and the result is that any agent who 
follows this course will always have a 
good collection. Then, when the policy 
is delivered, you have already secured 
their confidence and if you handle the 
situation as you should, you will be able 
to collect as much again, because in 
selling them life insurance, you have 
also sold them the idea of advance pay. 

Another good rule to follow in this 
respect is: Never, unless absolutely im- 
possible, deliver any policy unless you 

collect at least two weeks. This will al- 
ways give you at least one week’s ad- 
vance pay on every case. If someone 
falls down on this, try to get three, 
four or more weeks from the next de- 
livery you make. There are many rea- 





sons which could be given for this: 
First, the business is just that many 
weeks from the lapse sheet; second, 
business that is paid ahead is a source 
of pride to the holder; third, all ad- 
vance pay, except for the current week 
in which the policy becomes a claim, 
is returned; fourth, it must be paid 
some time, so why not “now”? fifth, it 
indicates efficiency on the part of the 
agent that will surely be rewarded with 
a promotion. Insurance men are more 
than collectors, it is true, but they must 
of necessity be able to get the money. 
Which again reminds me of that fa- 
miliar slogan: “The business that pays 
is the business that stays.” 

Early in our staff life, I took the life 
and lapse registers, showed them how 
to get the amount of the collectible 
debit and then said: “Mr. Agent, do 
not be satisfied until you get this 
amount and all over it that you can. 
When you get this amount, you have 
100 per cent and always strive for this. 
See every person every week from 
whom you can collect a penny. Be there 
when they say they have it and you 
will get it. Let us also be united on 
this most important phase of the com- 
pany’s business and we will indeed be 
building profitably from. the ground 
up.” 


The Spirit of Success 


I am indeed happy to state that they 
have caught this spirit, and another of 
the men in one of our meetings got up 
and made a little talk, from which I ex- 
tract the following: “Gentlemen, I 
have just recently learned some of the 
most important things of the business, 
and that is about how to get these col- 
lections. Heretofore, my collections 
have not been as good as they should 
have been, but I want you to know that 
in the future my collections will be over 
the 100 per cent mark.” To illustrate 
how determined he was, he went out 
that very same week and on the same 
day that he expressed his determina- 
tion, and collected nearly 200 per cent. 

In conclusion, no man has ever 
achieved worthwhile fame who did not 
begin at the bottom and by sheer force 
of character work his way to the top. 
The trouble with most men is their un- 
willingness to begin at the bottom. We 
all usually try to stand higher than our 
finances will permit. We try to begin 
at the top where it has taken others 
years to reach, not content with that re- 
ward which comes to those who are 
faithful and who perform to the satis- 
faction of everyone above them. 

The greatest men the world has ever 
produced have been men who were con- 
tent to start at the bottom and work 
their way to the very top of their 
chosen calling. 
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Selling Business Insurance 
What To Say When They Say “No.” 


Nathaniel H. Seefurth, president of The Seefurth Service, Inc., 


specializes in Business Insurance and is successful because he knows 


an example of how he sells prospects on “The Self Completing Stock 
Purchase Plan,” we are quoting in this article a few of the many 


the answer to any and all the common objections encountered. As i 


objections he encounters, together with a summary of the selling 
talk he uses in overcoming such objections. 


HE most common objections to 

the Stock Purchase Plan, and a 
7 summary of the _ suggested 
answers follow: 

1. This is just an insurance proposi- 
tion and we are not interested in 
life insurance. 

This objection will generally come at 
the beginning of the contract and is 
simply an illustration of the prospect’s 
natural aversion to being sold some- 
thing, particularly life insurance. His 
attention must be diverted to other 
channels and this can best be done by 
concentrating upon his business, him- 
self and his family somewhat as fol- 
lows: 

“But you are interested in this busi- 
ness. Would you take in any outsider 
today without a careful 


become more and more common as 
stockholders in close corporations enter 
into these purchase agreements. Many 
of them, however, are incomplete. Some 
do not provide for life insurance, some 
have improper valuation clauses, some 
do not provide for a trustee when the 
situation really demands a trustee, and 
some have no provision for the proper 
withdrawal of a stockholder during his 
lifetime. These possibilities must be 
brought home to the prospect and the 
underwriter must sell the idea that he 
can render a definite service in checking 
over the present arrangement with the 
idea of suggesting improvements. 
3.I would be better off to buy more 
personal insurance and keep my 
stock. Then the family could afford 


to take a loss and still be ahead. 

This ojection is often advanced be- 
fore the prospect has a real conception 
of the plan. It can be overcome by 
emphasizing that the chief benefit of 
the plan is to protect the stockholder if 
he survives by not only giving him the 
right to purchase the stock of a de- 
ceased stockholder but also the money 
to do so. He needs protection if he 
lives as well as his family needs it if 
he dies. Only an agreement will do 
this. 

4.I1t is a good idea but we are not 

ready for it. 

This objection is generally made in 
order to cover up the real obstacle 
that lies beneath it. The underwriter 
must endeavor to uncover the real ob- 

jection because if it is 





investigation? 

“If any stock in this 
corporation was for 
sale now would you let 
such an outsider have it 
if you yourself could 
buy it? 

“If you sold your 
stock today, would you 
direct your widow to 
buy it back at your 
death as the safest in- 
vestment which she 
could make for herself 
and your children? 

“T am not asking you 
to buy life insurance or 
even to consider it until 
you have gone into the 
plan fully and realize 
what it will do for you. 
This plan is far greater 
than a mere ‘insurance 
proposition.’ Consider it 
on its merits alone. If 
you adopt it, I know 
you will buy any life 
insurance that is neces- 
sary. I will not have 
to sell it to you nor will 
I try.” 

2.We have an agree- 

ment «covering our 
stock in this cor- 
poration. 

This objection will 





NATIONAL BANKs May INSURE 


LIVES OF OFFICIALS 





Ruling by Comptroller of Treasury Two Years 
Ago Opened New Avenues for Sales— 
Avenues Not Yet Generally Apprect- 


ated Nor Fully Utilized 


URING the past few months a number of inquiries have 
come into the office of THe Spectator, requesting in- 
formation concerning Treasury Department rulings on 

the insurability of the lives of officers of National Banks for 
the benefit of such institutions. 
ness insurance of this nature is barred by legislation seems 
to be rather widespread—to such an extent, in fact, that it 
may be of service to review a two-year-old ruling by the 
Comptroller of the Treasury which clearly permits such 
underwriting. The only restriction is, the case must show 
that the death of the insured official would cause substantial 
loss to the bank. Obviously, this does restrict such business 
to the small and medium size institution, because any large 
corporation is well prepared to carry on without serious diffi- 
culty whenever any part of its personnel is lost. 
Prior to 1927 an old, undated ruling did prohibit the writ- 
ing of National Bank executives and despite numerous pro- 
tests it remained unchanged. Credit for the favorable ruling, 
written by Comptroller J. S. McIntosh, belongs largely to 
Julian S. Myrick, New York, manager for the Mutual Life. 
He financed, personally, the movement which culminated in 
the opening up of new sales avenues to the life underwriters. 
The news of this ruling was published by the insurance 
journals at the time of its release and Mr. Myrick, then presi- 
dent of the National Association of Life Underwriters, spoke 
of it at the Memphis convention. 
panies have found the new field a fertile one. 
writers, who have neglected such business, will find that it 
can be made a source of great profit. 


The impression that busi- 


Since that time many com- 
Life under- 


a good idea it must be 
a good idea today as 
well as tomorrow. 
Therefore, put the 
prospect on the de- 
fensive somewhat as 
follows: 

“Would you be any 
worse off with a stock 
purchase plan? Would 
not you, as one of the 
surviving stockholders, 
feel safer with $100,- 
000 in cash, subject to 
your disposal, than 
you are as things now 
stand? Suppose you 
are not ready for a 
complete stock pur- 
chase plan. You should 
not delay another min- 
ute in getting at least 
an option to buy your 
associates’ stock at 
their deaths or, if they 
want to sell, at any 
time before death. 
Hand in hand with this 
option will go the neces- 
sity of sufficient capital 
from outside sources to 
make your option good. 
What could there be to 
prevent you from doing 
this much now? To- 
morrow is too late. 
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5. It will cost too much. 

The underwriter in answering this 
objection must concentrate the pros- 
pect’s attention on the fact that the 
cost of not entering into the plan may 
be far greater than the outlay of money 
required for premiums. The following 
is a suggestion: 

“How much will it cost you if strange 
stockholders come into this business 
and take the management out of your 
hands? Or if they are not strong 
enough to take control they may cause 
so much trouble that the business will 
be jeopardized. And how much will it 
cost your family if you leave this stock 
to them, and your present associates 
pass on shortly after you do? What 
will happen to your stock without the 
management that it now has? When 
you weigh the cost you will find that it 
will cost you far more not to do this 
thing than to do it?” 

It is my custom to follow with il- 
lustrations showing how small the 
actual cost of insurance really is even 
though surrendered after a period of 
ten years and the fact that normally 
there is no cost if the policy matures 
since the amount received is far greater 
than the amount of the investment. I 
then follow with an illustration taken 
from an actual court case showing 
what happened in a corporation where 
a stockholder with a very small interest 
brought a suit that practically ruined 
the corporation. 

6.I have a son in the business and 

want to leave my stock to him. 

This objection arises both in cases 
where the stockholder has a _ son 
already in the business or even in 
cases where the son is still very young. 
The objection can be overcome by point- 
ing out that the stock purchase plan can 
be fitted to this situation. The agree- 
ment can provide for a sale only if the 
son gives his consent upon arriving at 
a certain age. If the son desires to 
take over the stock, the insurance pro- 
vided under the purchase agreement 
can be turned into the treasury of the 
corporation where it will benefit the 
son as well as the other stockholders. 

7. One of our stockholders cannot get 

insurance. 


This objection can be overcome by 
presenting a plan whereby the insur- 
able stockholders are covered with in- 
surance and the interest of the un- 
insurable stockholder is taken care of 
through a sinking fund invested in 
liquid securities. 

8. I own all of the stock and there 

is no one to buy it at my death. 

This objection can be overcome by 
pointing out one of two possibilities. 
The stockholder can either make an 
arrangement with certain employees 
for the purchase of his stock or he can 
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provide for the continuation of his 
business by his executor or trustee. 
In either case insurance will be neces- 
sary. If the employees purchaze, the 
insurance will furnish the purchase 
price, and if the executor and trustee 
continue the business,. the imsurance 
will provide him with sufficient cash 
to enable him to carry out his respon- 
sibilities. 

9.I would rather leave my stock to 
my widow. She will get a better 
income than she could in another 
investment. 

This objection can be met by em- 

phasizing the fact that stock is a spec- 
ulative investment and that the income 





Nathaniel H. Seefurth 
Stock Purchase Plan Enthusiast 


to the family of a deceased stockholder 
will depend entirely upon what the ac- 
tive parties do with the business. I 
emphasize the rapidly changing condi- 
tions in business and the fact that a 
prosperous business today may be out 
of existence tomorrow, due to changes 
in styles, customs, new inventions, proc- 
esses, etc. 

10. When I die my associates will take 
care of my widow and children. 

This objection can be met by point- 
ing out that there may a rapid suc- 
cession of deaths. The following is 
suggested: 

“Undoubtedly you have good reason 
to have the utmost confidence in your 
associates, and they in you. But, re- 
member, one of them may decide to sell 
out to a stranger or he may be disabled 
or he may die shortly after you. What 
safeguard will your family have then? 
Even the holder of a few shares of 
stock could create such a situation that 
this business would be wrecked.” 

11. The death of one of my associates 
will not affect me. We can deal 
with the estate and buy the stock, 
if the estate wants to sell, when 
the time comes. 





This objection will come from the 
man who does not understand the plan 
sufficiently to realize what the situation 
of a stockholder is without the pro- 
tection of a proper agreement. There 
may be three or more stockholders, and 
if one dies, one of the survivors may 
acquire the stock of the deceased to the 
exclusion of the others and thus obtain 
sole control. I drive this point home 
with an illustration of an actual court 
case where such a situation arose and 
one of the surviving stockholders was 
frozen out of the business by the other 
who purchased all of the stock from 
an estate. 

12.I own practically all of the stock 
and have made certain of my em- 
ployees trustees of my estate to 
run the business for my family. 

This objection arises sometimes from 
a stockholder who owns all of the stock 
of a corporation. My answer is built 
around a court case where a stock- 
holder appointed certain employees 
trustees and they manipulated the busi- 
ness for their own advantage by raising 
their salaries to the detriment of the 
widow and children. The latter never 
received a dividend and were forced to 
have the trustees removed. On the 
basis of this possibility I point out the 
advantage of an agreement backed up 
with sufficient insurance which will 
guarantee the estate enough liquid cap- 
ital to give the widow and children the 
necessary income for their support. 


Statistical Analysis of 
Deaths by Drownings 





Study of Eight Thousand. Fatali- 
ties in United States Discloses 
Interesting Facts 


NEw York, N. Y., Jan. 18.—Recrea- 
tion and sport claim only one out of 
every twelve drownings among males 
in public places, while the ratio among 
females is slightly less—one out of thir- 
teen. This is shown by a sample of the 
recorded annual drownings of 8000 per- 
sons in the United States, in which it 
is seen that more than 84 per cent of 
the drownings among men occur in 
public places, and 89 per cent of the 
drownings among females occur in pub- 
lic places. Another interesting fact 
learned by the study is that one out of 
every eleven accidental drownings 
among men—or 9.2 per cent—takes 
place as a result of the occupation of 
the victims; among females only one 
per cent of the deaths are occupational. 

The analysis was made by the Metro- 
politan Life Insurance Company and 
covered 3559 drownings that occurred 
among policyholders during the years 
1926-1928. 
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Loeal Associations Reduce 
Spurious Claims 


By PEYTON H. JONES 


Secretary-Treasurer, Bankers Health & Life Insurance Company 


66 FN the beginning, I wish to say, for 
I the benefit of anyone who may 
see this paper or hear it, that 
this Conference or any individual com- 
pany is not interested in reducing the 
present high ratio of sick and accident 
claims purely from a selfish motive, 
but rather with,an idea that, unless the 
malingering that is now going on is 
curbed, the health and accident busi- 
ness will become so unprofitable that 
the companies will be forced to stop 
writing it, thereby keeping the people 
who need health and accident insur- 
ance from being able to buy it. 


Local Claim Association 


“The excessive and ever-increasing 
high rate of sick claims has for years 
been a thorn in the side of most of the 
members of our Conference. We have 
all seen the per cent of claims rise 
from an average of 18 and 20 per cent 
for the year on up to 50 per cent and 
even higher. This situation, no doubt, 
has been discussed, more than any 
one question, in our district offices, 
our home offices and our Conference 
for several years. Much more learned 
men than I ever hope to be have been 
thoroughly stumped on the question 
and I do not offer this paper with the 
slightest hope that it will, in any way, 
revolutionize the claim proposition or 
give a complete answer to the problem. 
I only offer it as an actual experience 
that has happened and hope that it 
might be the beginning of someone ar- 
riving at some method of bringing our 
claim ratio back to a normal per cent. 
This would be a great relief to every 
company writing health and accident 
insurance. 

“As I told you at our Conference in 
Asheville last year, a claim organiza- 
tion was formed in Macon, Ga., in the 
early summer of 1928. That organiza- 
tion is still functioning with fair re- 
sults. This organization had its origin 
among the superintendents, no home 
office of any company having one thing 
to do with its beginning. 

“This organization is still in exis- 
tence and working very smoothly, show- 
ing a continued reduction of sick 
claims and at only one time has the 
ratio increased, that being in early 
1929 when Georgia saw the worst flu 





*Address before Industrial Insurers’ Con- 
ference, 
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epidemic in its history. I have the fig- 
ures in my possession of most of the 
companies in the organization, and 
they have all experienced a decided im- 
provement in their claim ratio. 

“Organizations have been formed, 
such as the one in Macon, in Albany, 
Ga.; Valdosta, Ga.; Savannah, Ga.; 
and Dublin, Ga. These organizations 
were formed during this year and have 
only been running a short time. I will 
give you our Company’s experience in 
these towns before and since they were 
formed. In Albany our sick claim 
ratio for six months previous to the 
organization was 49.9 per cent and for 
the past six months, since the organ- 
ization, has been 35.2 per cent, a sav- 
ing of 14.7 per cent on the claim ratio. 
In Valdosta the organization has been 
in force only three months. Our claim 
ratio for three months previous to the 
organization was 42 per cent and for 
the last three months has been 31 per 
cent, a saving of 11 per cent. In Sa- 
vannah our sick claim ratio for six 
months before the organization was 
56.1 per cent and since the organiza- 
tion has been 38.8 per cent. For the 
same period in 1928, when we had no 
organization in Savannah, the sick 
claims were 52.6 per cent. In Dublin 
the organization has just been formed 
and the second week after its forma- 
tion our claims were reduced from 48 
per cent to 23 per cent. 


Medical Director’s Opinion 


“Our medical director, Dr. C. L. Rid- 
ley, was instrumental in helping or- 
ganize the above sick claim associa- 
tions and I asked him for his opinion 
about such organizations and received 
the following letter: 

“*Pursuant to your inquiry concern- 
ing the organization of superintendents 
of various industrial companies in 
Macon, Ga., with the idea of reducing 
sick claims, I beg to submit the follow- 
ing: : 

“*A comparative study of our sick 
claims and death claims convinced me 
that sick claims were entirely out of 
proportion to death claims and in an 
effort to find the cause of this situation 
I found that excessive sick claims were 
due probably to three or four causes. 

“ ‘The first was that this class of in- 
surable people, particularly the negro, 
has gotten away from the idea of buy- 


ing insurance for protection, and a 
great majority of them buy purely for 
speculation, most of them having sev- 
eral policies with different companies. 
In fact, we found some with as many 
as twelve or thirteen different policies. 
I know of one negro who was drawing 
$117 per week. 


Loose Business Methods 


“‘Again, agents in the field, in an 
effort to secure new business and to 
maintain their debits, have practically 
lost sight of the fact that the com- 
panies have some rights in the matter 
and they pay all manner of claims 
without properly investigating same. 
It is much easier for the agent to pay 
any sort of claim and keep his business 
than it is to reject unjust claims when 
another agent for a different company 
is willing to pay them. 

“<*The third and most importarit rea- 
son, in my opinion, for this situation is 
because of the lack of interest and 
foresight on the part of officials of in- 
dustrial companies in allowing such a 
condition to come about and in making 
no effort to combat such an evil prac- 
tice. 

““T believe that the health and acci- 
dent insurance business is worth sav- 
ing and we have worked out a plan 
which, in my opinion, will again make 
health and accident business profitable, 
provided that all of the officials of in- 
dustrial companies operating in a 
given locality will get behind the plan 
and absolutely enforce it. Otherwise, 
health and acident business is doomed, 
as it is now being operated purely for 
the benefit of the agents and the policy- 
holders while the company gets little“ 
or nothing in return on its investment. 

“In Macon, where we first put this 
plan into operation, let me say that I 
had first hand information as to the 
true health conditions, having been 
health officer of this city for some 
years before my connection with your 
company. I was absolutely surprised 
at the claims being paid for sickness, 
because my records in the Health Of- 
fice, which were accurate, were entirely 
at variance with the claims paid by your 
company. 

“We therefore suggested as a solu- 
tion to this problem that the superin- 
tendents of the different industrial 
companies operating in Macon should 
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organize in an effort to combat unjust 
sick claims. The most important fea- 
ture in this organization is that each 
company shall abide by the agreement 
that in questionable cases a doctor of 
first class standing is employed to visit 
these cases and after making a careful 
examination report his findings to the 
organization. 

“‘As a result of this, claims in 
Macon have materially dropped and 
health and accident business is again 
profitable. 


Low Claims Record 


“In the city of Dublin we recently 
organized and the first week claims for 
all companies dropped from eleven 
hundred and odd dollars to four hun- 
dred and odd dollars. Dublin had the 
highest sick claim ratio of any city in 
the Macon district, and I feel sure that 
this low ratio will be maintained if all 
of the companies interested will stick 
together an do the square thing. 

“In conclusion, let me say that if 
we get anywhere through this scheme 
the officials of each company will have 
to get behind the proposition and give 
their superintendents full authority to 
put the scheme into play. One company 
staying out can wreck the whole plan.’ 


Cooperation in Field 


“The above facts concerning claim 
associations may or may not mean a 
thing to you, but to me it shows what 
cooperation can do along these lines. 
It has meant a large saving to us and 
we would like to see the associations 
go on with their work and more organ- 
izations formed in other sections. As I 
have told you before, most of the blame 
for the lack of cooperation of our vari- 
ous field forces is entirely due to the 
attitude of home office officials. We, in 
the Conference, pride ourselves on the 
harmony and close fellowship that our 
organization has brought about in 
these past twenty years. We meet each 
year and renew this fellowship, but, 
gentlemen, this fellowship and cooper- 
ation that we have in our Conference 
does not permeate our field force. 
Should this ever come about, we would 
see a decided difference in our busi- 
ness. There would be no more sick 
claim fighting in the field and the em- 
ploying of other companies’ agents, for 
these associations do far more than re- 
duce sick claims; they create, in a 
sense, the same feeling among the 
superintendents that this Conference 
does among us. They get information 
from each other along all lines that 
have resulted in great benefits to them. 
If this paper is in any way responsible 
for this feeling beginning to get to 
the field force, I would feel that I had 
rendered the Industrial Insurers’ Con- 
ference a great benefit.” 
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Per- 
centage of 
f Total Expenses 
: Mortality Expense Total to 
CoMPANIES Loadings Gains Margins Expenses | Margins 
$ 3 $ $ % 
Aetna, Hartford (Life Dept.)......... 483 ,318 5,123,234 5,713,636 4,349,338] 76.13 
Bankers Life, Des Moines............ 770,680 1,255,321 2,132,179 1,901,300} 89.19 
Berkshire Life, Pittsfield............. 159 , 284 314,640) . 485,409 317,021) 65.31 
Brooklyn National, Brooklyn......... 15,619 81,500 101,851 100,699] 98.86 
Canada Life Assurance, Toronto...... 346 ,042 541,329 896,317 748,510} 83.51 
SULOR IG INOW (TOU aan oo s.00s 6 celasvecegae nas 4,226 4,226 321 7.60 
Colonial Life, Jersey City............ 34,672 58 ,223 98 ,033 95,182} 97.10 
Columbian National, Boston......... 62,688 425,547 499 ,974 486,712) 97.34 
Confederation Life Ass’n, secgnte. seats 77 ,756 130,362 210,572 175, 83.48 
Connecticut General, Hartford. . 465 , 847 2,060,318 2,545,790 1,938,362] 76.14 
Connecticut Mutual, Hartford. . ; 882,517 1,120, yn 2,040,765 1,926,305} 94.40 
Equitable Life, Des Moines sranetard Giawaie 563 , 662 7 ,697 1,470,208 1,403,072} 95.42 
Equitable Life, New York............ 6,097 ,628 8, = 830} 14,927,640} 12,693,355) 85.04 
Farmers and Traders, Syracuse....... 42,8 0,673 96,175 79°531 82.71 
Fidelity Mutual, Philadelphia........ 348,611 eos: "031 84,7 913,497] 92.77 
Guardian Life, New York............ 484 ,342 759 469 1,272,896 1,162,915} 91.37 
Home Life, New York............... 267 ,143 512,051 97,5: * 766,794) 96.14 
Imperial Life Assurance, Toronto..... 81,305 124,378 207 , 788 174,945|} 84.20 
John Hancock Mutual, Boston. 1,767 ,078 2,530,380 4,462,215 3,575,545) 80.13 
Judea Life, New York............... 13,665 65 , 822 84,204 95,313) 113.19 
Manhattan Life, New York.......... 113,349 173,175 291 , 804 266,474) 91.32 
Massachusetts Mutual, Springfield. ... 1,735,305| 2,452,047) 4,239,431 3,421,130] 80.70 
Massachusetts Protective, Worcester. .. 8, 70,699 84,3 74,297) 88. 
Metropolitan Life, New York......... 5,578,211) 13,841,857| 20,395,141] 15,385,092) 75.43 
Monarch Life, OE iar a a 65 41 109,1 58, 53.36 
Morris Plan, New York. os 376 , 269 206,668) 54.93 
Mutual Benefit, Newark. . 4,733,335} 4,013,696] 84.80 
Mutual Life, New York.............. 11,305,559} 10,638,206) 94.10 
National Life, Montpelier............ 84,532 805 , 356 "305 ;4 1,155, oo 88 .48 
New England Mutual, Boston........ 1,069 ,087 1,517,227 2,609,121 2,296 , 00: 88. 
New York Life, New York........... 8,055,254) 10,061,781; 18,602,551} 17,529, 982 94.22 
North American Reassurance, N. Y... —8 ,853 434 ,882 428 ,556 29 4: 53.55 
Northwestern Mutual, Milwaukee... .. 2,892,102 3,969,818 6,925,752 5,927,846] 85.59 
Penn Mutual, Philadel “ pada heise 1,792,784; 2,855,061 4, :209| 4,217,625) 90.02 
Phoenix Mutual, ee 377 ,997 73,074 1,279,182 981,500} 76.73 
Postal Life, New JO Te ee 59 ,693 39,148 99,775 7,6 7.70 
Provident Mutual, Phiiadeiphia.. : 522,219 1,231,161 1,795,612 1,636,802] 91.16 
Prudential Ins., DN cn vaneansns 5,785,380) 12,363,581] 18,900,214) 17,471,320) 92.44 
Security Mutual, Binghamton........ 152,523 15,844 376,592 365,916) 97.18 
State Mutual, Worcester............. 493 ,610 730,483 1,241,757 4 ,014; 158} 81.67 
Teachers Ins. & Ann., New York.....|............ 60,786 60,7 3,304 5.44 
Travelers Ins., Hartford (Life Dept.) .. 578,355 6,211,782 6,968,050 6,263,594} 89.89 
Union Central, Cincinnati............ 1,003,678} 1,907,673) 2,933,393) 2,805,232) 95.64 
Union Labor, Washington, D. i aeicen 75,519 294,552 372,009 34, '278| ° 92.15 
Union Mutual, Portland, Me.. ~ 65,491 117,959 185,958 > 435| 89.49 
United States, New Ware... 0 185 , 696 44,819 2,888) 95.70 
Victory Life, Chicago................ 27 ,389 59,877 94,831 rt 796} 99.96 
a er 51,494,734) 94,131,718) 149,476,764) 129,212,316] 86.45 
Total Margins and Total Expenses (Including First Year) 
Bankers Life, Des Moines............ 5,821,873 1,337,857} 7,159,730} 5,865,575) 81.93 
Berkshire Life, Pittsfield............. 1,161,512 323 , 102 1,484,614 1,377,060} 92.74 
Canada Life Assurance, Toronto...... 1,807 ,685 547 ,694 2,355,379 1,887,269) 80.12 
Connecticut Mutual, Hartford........ 4,681,776 1,149,143) 5,830,919) 4,777,497) 81.94 
Equitable Life, Des Moines.......... 3,722,899 ,739| 4,623, 3,936, 2 85.14 
Equitable Life, New York............ 41,305,507; 8,672,686) 49,978,193) 35,416,592) 70.87 
Fidelity Mutual, Philadelphia, Pa..... 3,004,410 632, »637 , 072 , 768, 76.11 
Guardian Life, New Se 2,743,155 778,975 3,522,130 2,940,714} 83.49 
Pine GEO, ROW TOP e5cs osc ieceses 1,946,2 525,689 2,471,983 2,253,816} 91.18 
Imperial Life Assur., Toronto.. 282,790 125,772 »562 591] 74.55 
John Hancock Mutual, j Boston... 12,819,882) 2,647,782) 15,467,664) 9,629,899) 62.26 
Manhattan Life, New York.......... 01,139 328,784 829 ,922 88,427] 95. 
Massachusetts Mutual, § private. 10,414,773} 2,491,953) 12,906,727) 9,081,253} 70.36 
Metropolitan Life, New York 57,964,427| 14,587,735| 72,552, ber 44,691,779] 61.6 
Monarch Life, Boston............... 67,064 42, 109,1 101,060) 92.59 
Mutual Benefit, Newark............. 14,576,563) 2,779,409) 17,355, ort 9,779,289] 56.34 
Mutual Life, New York............0- 34,839,673} 5,976,276) 40,815,949) 23,263,766) 57.00 
National Life, Montpelier............ 3,868,760 15,962 4/684.,722 3,390,580} 72.38 
New England Mutual, Boston........ 7,246,595 1,534,169} 8,780,764) 5,562,650) 63.35 
New York Life, New eile 55,165,989} 10,403,985) 65,569,974] 42,144,676) 64.28 
Northwestern Mutual, Milwaukee..... ,907, 4,010,807; 28,917,899} 13,054,621] 45.15 
Penn Mutual, Philadelphia........... 11,640,384) 2,881,513) 14,521,897] 10,180,781} 70.10 
Phoenix Mutual, Hartford........... 3,471,526 95,565) 4,367,091 3,440,860} 78.79 
Pilnt Viale Rains, NOW WOtK oo. ccs] tsescis eves scl esWeuweseeesh¥e sche c vei he . 
Postal Life, Naw Notk. <<... 00.0000. 356 ,079 39,804 95, 328,641} 83.01 
Provident Mutual, Phiiadeiphis 5,564,620 263,998} 6,828,618) 5,056,300) 74.04 
Prudential Ins., MEE. 5 co veve sess 36,578,601] 12,949,743 ef 528,344) 34,573,085) 69.81 
Security Mutual, Binghamton........ 221,712 1,107,757 1,072,169} 96.79 
State Mutual, Worcester............. 3,421 "527 730,483 4'152/010 2,997,826) 72.20 
Union Central, CORGANAS ......5ccesices 773 ,823 1,925,166; 10,698,989) 8,206,655) 76.72 
Union Labor, Washington, D. 4 Podtcane 109,5 294,552 404,055 139,880) 34.62 
Union Mutual, Portland, Me.. : 515,119 119,368 634 , 487 627,609} 98.92 
MOERRA Se iacasaes adres 360,167 ,085| 81,935,162) 442,102,247) 289,662,267) 65.52 




















Lurie Hookes Agency Dinner 


The Lurie Hookes Agency, general 
agents of the Brooklyn National Life 
Insurance Co., held their Annual Dinner 
at the Brooklyn Chamber of Commerce, 


Wednesday evening, Jan. 


22, 1930, 


with William R. Bayes, president of the 





company and Meier Steinbrink, vice- 
president as guests of honor. William 
L. Hookes presided, and spoke of their 
agency drive on Life Insurance Day, 
Jan. 22. Mr. Hookes stated that every 
active agent produced at least one ap- 
plication on Life Insurance Day, which 
resulted in 24 applications. 


THE SPECTATOR 
February 13, 1930 














\NCE 


—$—$——____ 


Per- 
entage of 
Expenses 

to 
Margins 




















» vice- 
Villiam 
f their 
2 Day, 
; every 
ne ap- 
which 


STATOR 





On Cold Canvass 


There is Plenty of Busi- 
ness for the Enterprising, 
as all Successful Agents 
Will Tell You, But You 
Must Know What to Say. 


@ OME of the biggest life insurance 
accounts in America have developed 
from Cold Canvass. A hard working 
agent who may, perhaps, be a bit be- 
hind on his quota in honor of some- 
body’s birthday, decides to do some 
extra work. And does, both in honor 
of his executive officer and for the op- 
portunity to catch up with his payments 
on the new car. He easily gains an 
audience if he has his campaign 
mapped out in advance. He fails even 
to get in if he has not thought about 
the job he has to do. 

Having obtained an audience, and 
having planned his sales talk to fit the 
case, roughly, the Cold Canvasser has a 
better chance to obtain an application 
than he would have had on an appoint- 
ment, because it is a peculiar fact that 
whenever a salesman approaches the 
average business man the old adage 
“forewarned is forearmed’’ still holds 
true. The customer is all set to tell 
the. salesman any number of reasons 
why he does not need the article. 

But “how to do it right” is the 
question. And to avoid the distressful 
predicament pictured by our artist in 
the accompanying illustration. Here is 
what some “high up” sales executives 
tell their supervisors: 


Have a Definite Message 


“Never call on a general agent or 
manager unless you have a definite mes- 
sage to deliver. ... The time has long 
since passed when one could ride around 
the country saying “Hello!” ...When- 
ever you get off a train and head for 
Bill Jones’ office know all you possibly 
can about his problems, accomplish- 
ments and lack of accomplishments. 
And be prepared to advise him alon 
the proper lines.” : 

The above advice is quoted because it 
is an accurate summary of the ex- 
pression of three speakers at a single 
sales promotion convention. They have 
decided that it is time to know where 
you are going, else you will never ar- 
rive. 

The supervisor knows his mission by 
virtue of records of production and ex- 
perience received in the home office. 

The competent life agent knows his 
mission by virtue of records kept in the 
city hall; in the telephone directory; in 
the daily newspapers; and, last but 
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most important, by the tips he has re- 
ceived from his last paid-up policy- 
holder. 

The main thing is to catalog all 
this information, and when doing a so- 


On the Inside, But With Nothing To Say 
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called cold canvass make it hot. Have 
something to say when you get in. 
Then, in the words of Charles Rogge, or 
near them, say it and get out. There’s 
profit in knowing how. 





He Did Not Believe in Life Insurance but 
He Did Believe in Education 


66 O I always sell educational in- 

surance to fit into a pro- 
gram?” Mr. Hudson of Gorton & Com- 
pany repeated the editor’s question be- 
fore answering it. “That last one I sold 
went to a fellow without a nickel’s 
worth of other life insurance and I 
doubt if I’ll ever be able to sell him 
any more.” 

“How’s that?” asked the editor. 
“Most people would say it would be 
far easier to sell him a second policy 
now than it was to sell the first.” 

“Rather an unusual case perhaps. 
This man is sixty years old and has a 
thriving business that he expects will 
yield an income sufficient to keep up the 
home as long as he and his wife live, 
though his wife—a second wife, by the 
way—is only about thirty. 

“There are two little girls, however, 
three and one-half and five years old, 
who are the pride of his life and if I 
hadn’t discovered this, I could never 
have sold him insurance as he has re- 


sisted the idea all his life and has been 
fortunate enough to very nearly out- 
live the need for it and thus prove his 
point to his own satisfaction. 

“He wasn’t an easy man with whom 
to find a point of contact as his only 
interests, outside his business, as far 
as I could learn, were automobiles and 
his children. His interest in the chil- 
dren was unmistakable, however, and 
it was easy to involve him in the ques- 
tion of financing their education. 

“The outcome was a policy with an 
annual premium of $950 providing $500 
a year for eight years for each of the 
girls. It is payable to his executor and 
any part not needed during the high 
school period can be accumulated to 
provide a larger income for the college 
period.” 

Mr. Hudson was the second agent in 
one week to mention to the editor a 
case where the desire to educate chil- 
dren was the only successful appeal.— 
Connecticut General Bulletin. 
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General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 


Life Accident Health Automobile Accident 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE * LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
J. M. Haines, United States Manager 


E. W. Lang, Resident Manager, 90 Maiden Lane, New York 

















The Home Life Insurance Company of America 
Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 


This Company issues all modern ferms of policy contracts from BIRTH 
to 60 years next birthday 

INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-te-date in every respect. 

ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 


A Home Life policy brings peace af 
mind to the man who loves his f 
Basil S. Walsh, President P. 3. pa ™ a 


Joseph L. Durkin, Secretary Jo Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 


INDEPENDENCE SQUARE PHILADELPHIA, PA. 


EXPANSION 
This is the keyword 
in the program of development 
of ATLANTIC LIFE of Richmond, Va. 


Prospective General Agents, men who wish to throw 
in their lot with a strong growing company, will find 


that 
“Honestly, It's the Best Policy.” 


ATLANTIC 


Maryland ! ! 


General Agency positions open at 


ROCKVILLE 
WESTMINSTER 


CUMBERLAND 

FREDERICK 

HAGERSTOWN 
Excellent Territory—Special Direct Contract 
Whole-hearted Home Office Cooperation. 


George Washington Life Insurance Co. 
Charleston, West Virginia 

















ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 











Paid to Policyholders, - $29,000,000.00 
Insurance in Force, Over $145,000,000.00 


A. C. TUCKER, President 























Provides: 


Old Age Endowment 
DOUBLE for Accidental Death 
— for Fatal Automobile Acci- 

ent 
Disability Benefits, Dividends 

Liberal Contracts for Agents 

If interested, write i} 

NORTHERN LIFE INSURANCE CO i 


D. B. MORGAN, President 
HOME OFFICE, NORTHERN LIFE TOWER ¢ © 
SEATTLE NG 


| Our Life, Accident and Health 
| Complete Coverage Combination 






















THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
; Women in the World 
Organized October 1, 1892 


WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Total Funds over......................... $27,000,000 
Benefits Paid since Organization over...... 
For further information write to 
THE INTERNATIONAL HEADQUARTERS 


W. B. A. Building Port Huron, Michigan 
Bina West Miller Frances D. Partridge 
Supreme President Supreme Secretary 
























FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 
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Atlanta Life Underwriters Are Well 
Organized 


Membership Has Grown by Leaps and Bounds Under 
Guidance of Energetic Young President 
and His Assistants 


of Atlanta have known what a 
real help a local association is, 
and they have had some of the ablest 
of their fellows as officers and leaders. 
Today the Atlanta Association of Life 
Underwriters has at the helm one of 
the most interested and interesting men 
to be found in the business in any part 
of the country. Lawrence Willet is the 
man, and that he is deeply interested is 
evinced by the fact that greater prog- 
ress than ever before is now being made 
by the Atlanta organization. 
Mr. Willet graduated from “Georgia 
Tech,” and is an Air Service veteran 
of the World War. 


An Active Worker 


In 1919, upon finishing his college 
education, Mr. Willet joined his father, 
Hugh M. Willet, Atlanta general agent 
of the Penn Mutual Life since 1900, and 
with whom he is now associated. Be- 
fore taking up his insurance field work 
actively, however, Mr. Willet spent sev- 
eral months at the home office of the 
company, where he availed himself of 
home office training facilities. With 
the background of this training, his 
work in the field has been of a calibre 
to place him among the most capable 
and successful producers. He enjoys 
a large business clientele, gives much 
time to civic and social affairs in At- 
lanta, and enjoys the complete support 
of the entire membership of the local 
association. 


By: since 1885 life insurance men 


Membership Campaign 


Mr. Willet was elected president of 
the Atlanta association last spring at 
the annual meeting and was able to de- 
velop features for the monthly meetings 
which carried on and sustained the deep 
interest that had been given strong im- 
petus under his predecessor, Henry M. 
Powell. After the summer let-up in the 
meetings, and just following the annual 
convention of the national association 
in Washington, President Willet called 
in a group of members and outlined a 
campaign for doubling the membership. 
The first result announced by this com- 
mittee came at the October meeting, 
when all those present were astonished 
to learn that fifty-six new members had 
been drawn in, within a period of two 
weeks. Then, at the November meet- 
ing, the chairman of this campaign 
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committee, Charlton Drew, announced 
that ninety-six new members had been 
obtained. And the campaign goes mer- 
rily on. When the drive started, the 
membership was announced as 102. 
That the roster will be pressed for room 
before the fiscal year is ended goes 
without saying. The gatherings now 
are attracting a monthly attendance of 
well over 100. 


Progress of Association 


Various factors have connived to 
bring the Atlanta association along, but 
nothing so spectacular as the present 
doubling of the membership has been 
chalked to its credit in recent years. 
The organization is today in a position 
to exert, and is exerting, strong influ- 
ence on the life insurance business in 
Atlanta. That its value is recognized 
not alone in its own field but by life in- 
surance leaders in other parts, is sup- 
ported by the fact that it has attracted 
as speakers outstanding men connected 
with the business. Doctor Heubner, 
Professor Rockwell, Claris Adams, Rog- 
er Hull, the late Winslow Russell, Ed- 
ward D. Duffield, Research Bureau rep- 
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resentatives, special sales experts, are 
some of the leading lights that have 
considered the work of the Atlanta as- 
sociation of great enough importance to 
warrant their periodical visits. That 
the Atlanta men have profited from 
these contacts is apparent when we re- 
alize the high morale they are maintain- 
ing in the face of the strong business 
competitions of this modern time. 
President Willet and his committees are 
carrying out plans to maintain, in 1930, 
the interest and activity so well 
launched in 1929. 

Lawrence Willet’s father was pres- 
ident of the Atlanta association in 
years past and for years has been a 
guiding spirit on its executive commit- 
tee. Hugh M. Willet also served in 
high office in the national association, 
being a past president and the only man 
from the Southeast ever to hold the of- 
fice. The youthful president of the At- 
lanta association is an alumnus of the 
American College of Life Underwrit- 
ers, and holds that degree which comes 
only to those who can master the ex- 
acting courses set up by the college. 

One of the finest qualities possessed 
by Mr. Willet is his friendly spirit and 
his insatiable desire to be of help 
to his acquaintances. 


RALEIGH, N. C.—The Citizens Life, 
of Huntsville, Ala., has withdrawn 
from North Carolina. The company 
entered this State last year when it re- 
insured the Lafayette Mutual, of Lum- 
berton, N. C. 





NEW INSURANCE 


® 
| 


SCIENCE BUILDING 





The New Home of the German Society for Insurance Science, 31 Johannesberger Strasse, 

Berlin-Wilmersdorf, Germany, to be occupied February 15. Prof. Alfred Manes, 

University of Berlin, is General Manager of the Society, and the initiator of the build- 

ing enterprise. He is well known in America. The building was financed by general 
subscription of small sums. 
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SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 
Sunderlin’s Complete Educational Course in Fire Insurance 


Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE 


VOLUME 


at the reduced price of 


$12.50 
Bound in buckram, with stiff cover. 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Business 
9—Construction and Operation of the Policy- 
Contract 

10—The Fire Insurance Rate 

11—Fire Insurance Reserve 

12—Agency and Brokerage 

13—Premiums 

14—Fire Prevention 

15—Waiver and Estoppel 

16—Coverage 

17—Misrepresentations 

18—Warranties 

19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 
praisal 

28—Options of Company in Case of Loss 

29—Apportionment of Loss—Pro Rata Liability 

30—Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—DMiscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope of the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 


templating entering it. It will be found of genuine service by executives, underwriters, adjusters, gen- 
eral, special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, 
as determined by the courts. The user of these Lectures can fit himself the better for the intelligent 


handling of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 
The 40 Lectures and Index complete in one volume 


In Buckram binding 


Price, $12.50 
THE SPECTATOR COMPANY 


CHICAGO 


Sole Selling Agents 


NEW YORK 
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MARINE INSURANCE 





Inland Marine Beset 
by Rate Cutters 





Inexperience Contributory 
Factor in This Unneces- 
sary Evil of Insurance 





Rate Bureaus Impractical 





Competition Is Such That As- 
sured Can Obtain Almost 
Any Rate He May Desire 


With the entrance of about forty-six 
companies into inland marine insurance 
during the past year, rate cutting has 
been increasing to the extent that an 
assured can obtain almost any rate he 
might desire. 

A representative of THE SPECTATOR 
finds upon investigation that this con- 
dition is due not a little to the insati- 
able appetite for business at any cost 
that some companies seem to harbor. 
This condition is brought about, no 
doubt, by the companies entering this 
line of business employing underwriters 
who gain what little training they 
might have in other lines of insurance 
and thinking that inland marine insur- 
ance can be written on the same basis 
that fire and casualty insurance is 
handled. Of the large number of un- 
derwriters now in inland marine insur- 
ance there are comparatively few that 
really know anything about this type of 
business. These men, with their sparse 
knowledge, in order to obtain business 
will slash a rate anywhere from ten to 
fifty per cent, and this practice has a 
tendency to and does hurt the business 
as a whole. 

Companies who have been estab- 
lished in inland marine insurance and 
who have a thorough knowledge of 
the advantages and disadvantages of 
rate cutting have found it detrimental 
to sound underwriting practice. In a 
conference with a prominent under- 
writer, who is an undisputed authority 
on inland marine, the writer was in- 
formed that this practice was becom- 
ing a serious problem in the meeting of 
competition. He stated that many of 
the companies just entering this type of 
insurance were employing men of little 
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Rossia and Globe Underwriters 
Sever Connections 


The Rossia Insurance Company of 
America has announced the resignation 
of Carl F. Sturhahn and Rodney Hitt, 
directors, from the directorate of the 
Globe Underwriters’ Exchange, Inc. of 
New York. L. Brooks Leavitt, E. T. 
Seibels and T. B. Boss of the Globe Un- 
derwriters have resigned as directors of 
the Rossia. Mr. Boss also resigned as 
vice-president of the Rossia. 


Kentucky Fire Underwriters 
Assn. Formed 


At a meeting of about sixty-five field 
men, representing companies affiliated 
with the Western Underwriters Asso- 
ciation, on Tuesday, Feb 4, a Kentucky 
Fire Underwriters Association was 
formed. 

C. P. Thurman of the Continental In- 
surance Co., was elected president; H. 
J. Whittier, Rhode Island group, vice- 
president; and E. A. Parsons, Spring- 
field F. & M., secretary-treasurer. 








experience, other than gained in other 
lines, to handle their inland marine in- 
surance and that if these companies 
would make a fair investigation, they 
would find obtaining business on a cut 
rate basis to be very unprofitable, and 
the reason that this is not obvious to 
them is due to the fact that the men to 
whom they have trusted this business 
place the inland marine losses in the 
loss reports of other departments in 
their reports, while the premiums and 
profits are credited to the proper 
source. 

Upon being asked if this business 
would not benefit through the forming 
of rating bureaus, underwriters state 
that it would be almost impossible to 
establish any form of rating organiza- 
tion that would be practical, due to the 
diverse ways and means of transporta- 
tion and packing. These are but a few 
of the many things to be taken into 
consideration when one is writing this 
coverage. 


Travelers Official 
Gladden W. Baker has been elected 
assistant treasurer of the Travelers In- 
surance Company, the Travelers In- 
demnity Company and the Travelers 
Fire Insurance Company. 


Talks on Adjustment 
Before F.U. A. P. 


W. E. Mallalieu’s Paper 
Explains Workings of 
National Board’s New 
Organization 








Coordinate Facilities 





Will Extend Plan for Country- 
wide Supervision of Adjust- 
ments by National Board 


Acting on behalf of W. E. Mallalieu, 
general manager of the National Board 
of Fire Underwriters, Charles H. Lum, 
assistant manager of the Board at San 
Francisco, read before the Fire Under- 
writers’ Association of the Pacific a 
paper prepared by Mr. Mallalieu out- 
lining the latest developments in the 
formation of the Fire Companies Ad- 
justment Bureau, sponsored by the 
National Board. 

In his paper, Mr. Mallalieu gave a 
thorough analysis of the National 
Board of Fire Underwriters and told 
of its history and activities. He also 
said, “It seems unnecessary to record 
what the National Board is not, but 
perhaps by so doing we will give a 
better impression of what it is: It is 
not a fire insurance trust, or a corpora- 
tion. It is not in any respect a money- 
making concern, and has no legislative 
powers over the business, nor jurisdic- 
tion over companies or agents. It has had 
no rate-making functions or any juris- 
diction over rates and premiums since 
1896.” For many years it has been 
an educational, engineering, statistical 
and public service organization. He 
goes on to say that the Board will 
develop and expand its arson activities 
and seek to enact model arson laws in 
all the States. 

Dwelling on the very unsatisfactory 
loss adjustment conditions throughout 
the country, which prompted companies 
to authorize the Board to form a bu- 
reau to coordinate the loss adjusting 
facilities of the country and bring them 
directly under the supervision of one 
organization. Mr. Mallalieu said: 

(Concluded on page 37) 
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The Publications of the 
U. B. P. 
Cover a Variety of 
Important Fields 












Metal Trades 
The Iron Age 
Hardware Trade 
Hardware Age 
Hardware Age Catalog 
Textile 
Dry Goods Economist 
National Dry Goods Reporter and Drygoods- 

















om, man 
= National Dry Goods Reporter Wholesale 

€_ Shoes and Hostery 

& ° 300ot and Shoe Recorder 

q) Hosiery Age 

‘ Jewelry & Optical 







Jewelers’ Circular 
Optical Journal 
Jewelers’ Circular Buyers Directory 


Automotive 
Automotive Industries 
Automobile Trade Journal and Motor Age 
Motor World Wholesale 
Commercial Car Journal and Operation & 
Maintenance 
Automotive Industrial Red Book 
Chilton Catalog & Directory 
Chilton Aero Directory and Catalog 















Oil 

Oil Field Engineering 

Petroleum Register 

Allen’s Superintendents Hand Book 
Toys 

Toy World 
Plumbing & Heating 

Sanitary & Heating Age 
Warehousing 

Distribution & Warehousing 
Insurance 
The Spectator 
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BUSINESS FOLLOWS 
| EDITORIAL 
LEADERSHIP 


P USINESS publications do not just | 
happen to be successful. They 

= succeed because they satisfy a need 

for information—accurately, author- 

itatively, interestingly. 


‘Ta business papers controlled by the United | 


Business Publishers, Inc., have attained dom- 




































inance in their respective fields by first find- 
ing out what the industry wants to know and 
then printing it—accurately, authoritatively, 
interestingly. That is why you will find so 
many of them so frequently quoted when there 
is need for an authoritative opinion. 





| (THE value of a business publication as an advertising 
| medium lies in the degree in which the advertising mes- 
' | sage will be seen by those who have the power to buy the 
| 
} 








advertised commodity. Maximum “seeing” comes from 
maximum reading—and the publications of the U. B. P. 
enjoy a maximum reading because of their editorial leader- 


ship. 

F you would like to have convincing proof of this we will 
be glad to answer any inquiry regarding any of the pub- 

lications listed on the adjoining page. Address 


Division of Merchandising and Publicity 


UNITED BUSINESS PUBLISHERS, Ine. 
239 West 39th Street - - - - oe te New York City 
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Philadelphia Agents 
Plan New Code 


Will Adapt Permanent Con- 
stitution and By-Laws 
at Meeting 








Seek Model Organization 





New Association Will Broaden 
Scope of Work Under 
New Regime 


PHILADELPHIA, Feb. 10.—A meeting 
of the newly organized Philadelphia In- 
surance Agents Exchange is scheduled 
to be held sometime within the next 
week when a permanent constitution 
and by-laws will be adopted to replace 
the present temporary ones. 

Every effort is being made to make 
this new organization the greatest one 
of its kind in the country. Constitu- 
tions and by-laws of associations and 
boards in all parts of the country were 
secured and studied. The fine points 
of each were taken out and then added 
ones were entered down so that the 
constitution and by-laws which will be 
adopted soon are expected to serve as a 
model for agents’ organizations 
throughout the country. They will call 
for strict observance of all the best 
ethics of the business and the best of 
service and protection to the insuring 
public. 

The new agents association recently 
organized in New York sent to Phila- 
delphia for a copy of the proposed con- 
stitution and by-laws and is said to 
have based its constitution on that 
proposed for the Philadelphia organiza- 
tion. 

The new association will also take 
over the discussion with the territorial 
committee of the Eastern Underwriters 
Association regarding the new Phila- 
delphia agency contract. The companies 
have been so busy of recent weeks get- 
ting up their annual statements but 
it is expected that the territorial com- 
mittee will meet soon to take up the 
Philadelphia situation as well as those 
in Pittsburgh and Boston. 


St. Louis Underwriters Elects 
Officers 


The newly elected officers of the Fire 
Underwriters Association of St. Louis, 
Mo., have assumed their duties. 

The officers are: Joseph F. Hickey, 
president; L. E. Bright, vice-president ; 
Glynn B. Chipley, secretary; C. J. 
Kehoe, treasurer, and John H. Eggert, 
W. D. Hemenway, Jr., A. L. McCor- 
mack, C. H. Morrill, F. J. Alexander, 
Clifford E. Drozda, Nicholas Martin 
and J. F. O. Reller, members of the 
executive committee. 


Fire Insurance 


G. V. Lawry President F. U. A P. 


On Wednesday, Feb. 5, at the close 
of the fifty-fourth annual meeting of 
the Fire Underwriters’ Association of 
the Pacific, George V. Lawry was 
elected president to succeed Thomas H. 
Anderson. Mr. Lawry is superintendent 
o< the Pacific Coast underwriting di- 
vision of the Travelers Fire Insurance 
Company of Hartford. 

Other officers elected at this meeting 
include: Howard B. Speer, special 
agent for the Atlas Assurance at Seat- 
tle, vice-president, and J. H. Martin, 
agency superintendent National Liber- 
ty at San Francisco, secretary-treas- 
urer. Mrs. J. P. Moore was reelected 
assistant secretary and librarian and 
the following compose the newly elected 
executive committee: Thos. H. Ander- 
son, chairman; George V. Lawry, Wil- 
liam Deans, W. H. Gibbons and F. J. 
Perry. 


S. C. Agency Qualification Bill 
Hearing 

Cotumsia, S. C., Feb. 6.—Sixty 
agents attended the public hearing be- 
fore the ways and means committee 
to sponsor the Agency Qualification 
Bill, at which time the amended bill 
was presented along with the sugges- 
tion that all foreign mutuals be taxed 
on the same basis as stock companies. 
The bill and suggestion both won favor- 
able consideration from the committee. 

At this time an executive committee 
was called at which it was decided in 
accordance with the constitution to hold 
the annual meeting in Columbia, S. C., 
on June 10, and W. H. Lawrence, sec- 
retary, was instructed to notify na- 
tional headquarters. 


Mississippi Insurance Legislation 

JACKSON, MIss., Feb. 8.—Commis- 
sioner of insurance Ben S. Lowry, ap- 
peared at a hearing held this week by 
the insurance committees of the Mis- 
sissippi legislature to amplify and ex- 
plain his recommendations to the legis- 
lature. Important among these is a 
suggestion that a law be enacted requir- 
ing a company to have a minimum of 
$250,000 capital and the same amount 
of surplus paid in before it may ob- 
tain license. The commissioner has 
also recommended certain changes in 
the law under which a company may 
be promoted. The present law allows 
a promotion expense of fifteen per cent 
of the capital and surplus. Under Mr. 
Lowry’s plan, the law would require that 
all of this must be returned to the stock- 
holders in the event the company failed 
to organize. It would be necessary for 
promoters to give surety bonds for the 
cost of promotion. Bills will be in- 
troduced during the next few days 
providing for these changes in the law. 


Fire Losses in Texas 
Exceedingly High 





Chambers of Commerce Are 
Urged to Aid in Fire 
Prevention Work 





Ordinances Suggested 





Reports Show Loss of Over 13 
Million Which Exceeds Those 
of 1928 by Million and Half 


After viewing a report of fire losses 
for 1929, which reached an astonish- 
ingly high total, the fire prevention di- 
vision of the Texas Board of Insurance 
Commissioners, in a letter addressed to 
each, urged the local chambers of com- 
merce to make fire prevention a definite 
part of their programs for 1930 and to 
have their city and town pass or- 
dinances establishing fire boards. 

In urging these bodies to include fire 
prevention in their program of activi- 


ties, the Division requested them to 


make a study of losses reported in their 
cities for the past year and enclosed 
an ordinance which they recommended 
for adoption. 

Fire losses last year as reported to 
the Board of Insurance Commissioners 
from towns and cities having fire 
marshals reached the total of $13,406,- 
174.48, approximately $1,600,000 in ex- 
cess of the reported losses for 1928. The 
reports to the board cover only incor- 
porated towns and it is estimated that 
unreported losses were between $6,000,- 
000 and $7,000,000. 


Fireman’s Fund in 1929 


In his annual report yesterday to the 
stockholders of the Fireman’s Fund In- 
surance Company, President J. B. Levi- 
son announced a profit of $1,370,000 on 
the year’s operations after dividend 
payments of $1,250,000. The annual 
meeting of the stockholders was held in 
the offices of the company at 401 Cali- 
fornia Street, San Francisco, Cal. 

In discussing the results for the year 
1929, President Levison stated that the 
company had a very good year, espe- 
cially when the extraordinary situation 
growing out of the business inflation 
and subsequent market crash is con- 
sidered. 

The statement shows an addition of 
$3,870,000 to the net surplus, of which 
$2,500,000 was paid in by shareholders 
when the capital stock was increased. 
He called attention particularly to the 
fact that the reserve of $750,000 which 
had been set aside for fluctuation in se- 
curity values. 
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T. the last meeting of the Bogota, 

N. J. Council, a new fire preven- 
tion ordinance was passed. Following 
its adoption, Mayor Arthur McCaig 
placed the name of former fire commis- 
sioner James F. Cunningham in nomin- 
ation for the position of fire marshall, 
an office created by the new ordinance 
—carried. The measure carries no com- 
pensation for the fire marshall but 
provides another means of paying 
through a different authorization. 

* * x 

The Westwool, N. J., Association has 
Bergen County Association of Insurance 
Agents held its regular meeting at the 
“Elmside,” Main Street, Hackensack, 
N. J. Treasurer’s report showed a bal- 
ance of $147.18. Several communica- 
tions were received from the National 
Association of Insurance Agents, 
among which was that relating to the 
code of ethics recently adopted by that 
organization. 

The Westwood, N. J., Association has 
decided not to join the county associa- 
tion as a body but suggests the solicita- 
tion of its individual members. 

President Alan V. Livingston re- 
ported that the bill providing for an 
agents’ and brokers’ qualification law 
for the State was completed and that 
the New Jersey Association of Insur- 
ance Agents intended to present the 


New Jersey News and Gossip 


measure before the 1930 State Legisla- 
ture for passage. The president’s ques- 
tionnaire was again discussed and after 
revising and condensing a supply suf- 
ficient to cover the membership, was 
ordered printed and distributed. These 
to be returned for examination by the 
executive committee. 
x ae * 


On Wednesday, Feb. 19, the semi- 
annual gathering of the New Jersey 
Association of Insurance Agents, will 
be held at the Stacy-Treat Hotel, Tren- 
ton, N. J. The meeting will assemble 
at 11 o’clock a. m., adjourning for 
luncheon at one o’clock. The morning 
session will be devoted to business mat- 
ters and after luncheon there will be 
an address by Mr. Frederick Bruns, 
president of the Excelsior Fire Insur- 
ance Company, a member of the firm 
of Bruns, Raleigh & Munns, Inc., of 
Syracuse, N. Y., on the subject of 
“Agency Management.” 

* * * 


The Schumacker Corporation of 
Hackensack, N. J., of which Herbert L. 
Keyes is manager, has purchased the 
insurance business of Arthur M. 
Agnew, Inc. A considerable volume of 
this consists of the mortgage interests 
of the Bridge Development Bond and 
Mortgage Co., Inc. 








North Star Is Now a Member of 
General Alliance Group 


E. H. Boles, president of General 
Alliance Corporation, announces that 
stockholders of American Salamandra 
Corporation approved the exchange of 
80,000 shares of General Alliance stock 
for the entire capital stock of the 
North Star Insurance Company, except 
directors’ qualifying shares, and that 
accordingly the exchange of shares was 
actually completed and effected on Jan. 
29, 1930. The North Star Insurance 
Company, consequently, is now a mem- 
ber of the General Alliance Group, 
which group also includes General Re- 
insurance Corporation and the United 
States branch of United British Insur- 
ance Company, Ltd. 

At a meeting of the board of direc- 
tors of General Alliance Corporation 
and General Reinsurance Corporation, 
held Jan. 21, 1930, J. Dugald White, 
of New York, was elected a director of 
both corporations. Mr. White is vice- 
president of J. G. White & Company, 
of New York, and is also associated 
with the following companies in the 
capacities indicated: 

Chairman—J. G. White & Co., Ltd., 
London, England; Municipal & General 
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Securities Co., Ltd., London, England. 
President—American Salamandra Cor- 
poration. Director—J. G. White Engi- 
neering Corporation, Foreign Light & 
Power Company, Metropolitan Casualty 
Insurance Company, National Toll 
Bridge Company, New England Con- 
crete Pipe Corporation, Osceola Cypress 
Company. 


33 


Fireman’s Fund Elects Four 
to Official Positions 





A. F. Muentner, L. S. Gregory, 
T. F. Ryan, Asst. Secretaries. 
—P.V.R. Schuyler, Fin. Sec. 


Four new officers were named at the 
annual meeting of directors of the 
Fireman’s Fund Insurance Company 
this week. 

August F. Muenter was elected as- 
sistant secretary to take the place of 
Frank G. White, who has resigned 
under the retirement plan of the com- 
pany; Leland S. Gregory and Thomas 
F. Ryan were elected assistant secre- 
taries, and Philip V. R. Schuyler was 
elected financial secretary. 

Mr. Muenter joined the Fireman’s 
Fund in September, 1916, and after 
working his way through the various 
underwriting desks of the head office 
he was appointed State Agent for New 
Mexico in 1923. 

In January of 1910, Mr. Gregory en- 
tered the employ of the Fireman’s 
Fund. Serving as Special Agent in 
California and then as resident Special 
Agent in Seattle, he served in the com- 
pany continuously with the exception 
of two years spent in active service in 
the great war. 

Mr. Schuyler is a graduate of Trinity 
College in Hartford, Conn., of the class 
of 1917. In 1920 he came to Califor- 
nia and was employed in various finan- 
cial positions. He joined the Fireman’s 
Fund Insurance Company in Septem- 
ber, 1929. 

Mr. Ryan entered the employ of this 
company in the year 1893. During the 
time of the San Francisco fire he was 
in charge of the general ledger of the 
company. Recently he has been general 
statistician. 








“Building Collision Damage Insurance! The 














THE YORKSHIRE GROUP 


The Yorkshire Insurance Co., Ltd. 
London & Provincial 
Marine & General Insurance Co., Ltd. 
Seaboard Fire & Marine Insurance Co. 


and 
The Yorkshire Indemnity Co. of N.Y. 


Companies of the Yorkshire Group offer an attrac- 
tive policy for this coverage which will prove an 


asset to their Agents. I will be glad to tell you 


WW Wniagion 


Field Correspondent 


more about it!” 


HOME OFFICE: 
12 Gold Street 
New York, N. Y. 
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Keeping Abreast of the Times 


THE PROGRESSIVE Agent quickly discards 
yesterday’s methods for today’s, and rides 
abreast of the times with attention fixed on 
the possibilities of tomorrow. 

THIS COMPANY is always anticipating the 
insurance needs of the future and prepares its 
agents to meet them. 

TAKE on Commonwealth’s complete line and 
always keep abreast of the times. 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphia 
W FREELAND KENDRICK 
President 


E. W. COOK 
Vice-Pres. & Gen'l Mer. 























THE BOOK OF THE YEAR ON 
VISUAL SELLING 


THE EYES 
HAVE IT 


IN SELLING 
LIFE INSURANCE 


Compiled by 
Kenilworth H. Mathus 


Five out of every six mental impressions come 
through the eye. This newest sales manual gives 
you clear-cut, graphic methods that make Policy- 
holders out of Prospects. 


This unusual volume presents the cream of the 
country’s most successful graphic and pictorial 
sales demonstrations. 


IT VISUALIZES 
The Need for Life Insurance Business Insurance 
Estates and Life Insurance Educational Insurance 
Programs Retirement Income 
Life Insurance as an Investment Insurance for Young Men 
Income Insurance Insurance for Farmers 








CONTAINS 150 CONVINCING GRAPHIC AND 
PICTORIAL SALES TALKS 


Price, per copy $2.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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RICHMOND 
INDIANAPOLIS 


Marsh & McLennan 
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164 W. Jackson Blvd., Chicago 
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‘‘We want 2,000 copies.. 


..1T WILL BE OUR OFFICIAL TEXTBOOK!” 





WALTER CLUFF’S 


course of study in 


LIFE 
UNDERWRITING 
EFFICIENCY 


Now ready 
in book form 











Send for this 


Book today. 


Your money 


back if you 
don’t profit 


by reading it! 


EDITION LIMITED ! 


O wrote the official of 
a large life insurance 
company after reading 
Walter Cluff’s new book 
on Life Underwriting 
Efficiency, which has just 
come off the press. 
Based upon the experi- 
ences and experiments of 
many years educational 
direction of thousands of 
life agents this book is 
being acknowledged as 
the best life insurance 
sales manual ever devel- 
oped. 


' 

| THE INSURANCE FIELD ; 
; Box 617, Leulsville, Ky. ‘ 
' Enclosed is one dellar. Send | 
; Cluff’s new book te me. ' 
t AEOMB is cteccc bonnesncsenccowess ' 
' 
' 
' 


here if quantity price 
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New and Retired Companies in 1929 








STOCK COMPANIES RETIRED 


Buckeye National Fire, Toledo, Ohio; 
liquidated. 

Citizens Ins. Co. of Mo., St. Louis, 
Mo.; superséded by Citizens Ins. Co. of 
N. J., Jersey City. 

Columbian National Fire Ins. Co., 
Lansing, Mich.; reinsured by the Mon- 
arch Fire Ins. Co. of Cleveland, Ohio. 

Consolidated Fire & Marine Ins. Co., 
Denver, Colo.; receiver appointed. 


MUTUAL COMPANIES RETIRED 


Federated Merchants Mutual Ins. 
Co., Lincoln, Neb.; reinsured in the 
Northwestern Mut. Fire Assn. of Se- 
attle, Wash. 


LLOYDS AND RECIPROCAL OR IN- 
TER-INSURANCE ASSOCIATIONS 
RETIRED 


Federal Indemnity Exchange, Read- 
ing, Pa.; reinsured. 

Motor Car United Underwriters, Chi- 
cago, Ill.; receiver appointed. 

Washington Ins. Exchange, Washing- 
ton, Ill.; merged with Suburban Auto. 
Ins. Underwriters, Lombard, Ill. 


NEW AND PROJECTED STOCK 
COMPANIES 
Name and Location of 
Company 
American Automobile In- 


dem. Co., Indianapolis, 
Ind, 0.02. secceerccsseess —— 


COG We ale tars ae otsiataiave:s - $1,000,000 

American Sentinel Fire Ins. 
Corp., Effingham, Ill..... 200,000 
500,000 


Capital 


American Standard Ins. Co., 
Oklahoma City, Okla.... 
Associated Fire & Marine 
Ins. Co., San Francisco, 
cGy ee anal adh Dye ee Oe a 
Atlantic Fire & Marine Ins. 
OCS 2 | CR) 2) ene 
Atlantic Ins. Co., Dallas, 
TCM « r sizcfeia stv ar seks tan ae sist 4 
Atlantic Ins. Co., Miami, 
1) 2 ae te nae Sette Cet —. 
Aviation Ins. Co., New York 
Bankers Fire & Marine Ins. 
Co., Birmingham, Ala.. 
Ben Franklin Fire Ins. Co., 
Louisville, Ky. 
Belt Fire Ins. Co., Los An- 
[ogc], Of: | Sa eee aerate 
Bonded Fire Ins. Co., New- 


500,000 
1,000,000 
100,000 





313,430 
50,000 
100,000 
100,000 
500,000 
50,000 


Central Union Ins. Co., Jer- 
SCY CiGVs Ie asd. sce esos 
Cherokee Ins. Co., Chatta- 
Node, “VON. ook. vce 
Church Properties Fire Ins. 
COs HENS Mic ie.o aie ahora oh eiahv.e 
Citizens Ins. Co. of N. J., 
SOTSOU GIGY oasis osrorecrateess 
Federal Fire Ins. Co. of 
Reading, Reading, Pa.. 
Fidelity & Guaranty Fire 
Corp., Baltimore, Md.... 
Fire Ins. Co. of Chicago, 
Chicago, Ill. 
Fire Protection Co. of Amer- 
ica; Dover, Debs « ..66..+«.< 
Fort Dearborn Ins. Co., Chi- 
cago, Il. 
Fulton Fire Ins. Co., N. Y. 


200,000 
1,000,000 
100,000 
1,000,000 
2,000,000 





2,000,000 
500,000 


Oe) 
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Garfield Fire Ins. Co., N. Y. 











Gibralter Fire Ins. Co., 

ROUEN. IN Dis coche sieeine-s 100,000 
Globe Fire Ins. Co., Okla. 

ONG OMe cine ceessenes 1,000,000 
Great Eastern Fire Ins. Co., 

White Plains, N. Y...... 250,000 
Harmony Fire Ins. Co., Kan- 

sg City. Ms. oc mawes we 200,000 
Indemnity Fire Co. of Amer- 

let Pith. (PBs. cccesces 100,000 
Italian American Fire & Ma- 

Pie Ms cvascaseccus 1,000,000 
Kansas City Fire & Marine, 

Kansas City, Mo.......- 500,000 
Louisville National Ins. Co., 

Louisville, Beye cc ccc ccc 50,000 
Missouri Fire & Marine Ins. 

Co., Kansas City, Mo.... 

Monarch Fire Ins. Co., 

Cleveland, Ohio ......... 1,000,000 
National Fidelity Fire Ins. 

Co. of America, Baltimore, 

DMS © cre: elas mviereiora eroreees 100,000 
North and South Ins. Co., 

Chicago. HE o.cccies wesc 200,000 
Old Trails Automobile Ins. 

Co., Indianapolis, Ind.... 100,000 
Old North Fire Ins. Co., 

Princeton, Ni be. 05:s.0:8s 100,000 
Palisades Fire Ins. Co., Ho- 

WRONCNN SIN eh cts S aercch oie: oletare 100,000 
Pilgrim Fire Ins. Co., Jer- 

Seu Citys Ni Baie os cs osiers 100,000 
Premier Ins. Corp. of Amer- 

ica, Washington, D.C.... 

St. Louis Fire & Marine 

Ins. Co., St. Louis, Mo.... 200,000 
San Jacinto Fire & Cas. Co., 

Beaumont, Tex. ....220..5- 200,000 
Seaboard Fire & Marine Ins. 

Ce Ne Miaecicatcwsneseie 1,000,000 
Selected Risks Fire Ins Co., 

Washington, N. J....... 100,000 
Service Fire Ins. Co., Brook- 

Iwate toa ta tiaciaots 200,000 
Southern Fire Ins. Co., St. 

ete MG. 6 Sock cia ccnee ——— 
Southern Fire & Casualty 

Ins. Co.,; Tampa, Fia..... 

Southern Fire Ins. Co.,N. Y. 1,000,000 
South Jersey Fire Ins. Co., 

Egg Harbor City, N. J... 250,000 
Southwestern Fire Ins. Co., 

PHOGHIS: ARIA. ciccccenes 260,000 
State Fire & Marine of III, 

Pedra, Tes. Sic ccs.aiereie entra 1,000,000 
States Security Fire, Balti- 

WAGE OE: WEii es ccasere ne ie econ arh 500,000 
Stratfield Fire & Marine, 

Jersey City, N. J....... 200,000 
Suffolk Fire Ins. Co., Patch- 

Gate, Ecce. bcweaaeanus 200,000 
Sun Underwriters Ins. Co., 
Tennessee Fire & Casualty 

Ins. Co., Chattanooga, 

CL RN Cm rein ee iter 1,000,000 
United Pacific Fire Ins. Co., 

Seattle, “Waa: os sc<<caes 400,000 
Washington Fire & Marine 

Ins. Co., Seattle, Wash.. 300,000 
Western States Fire Ins. 

Co., Des Moines, Iowa... 200,000 
Zurich Fire Ins. Co. of 

NecW, Na. Wasco sci ense-as 200,000 

NEW AND PROJECTED MUTUAL 

COMPANIES 


Amish Mutual Fire Ins. Assn., At- 
glen, Pa. 





Atlas Mutual Ins. Assn., Des Moines, 
Iowa. 
Oat: Mutual Ins. Co., Chicago, 
Dixie Mutual Fire Ins. Co., Fort 
Worth, Tex. 

Farmers Union Mutual Ins. Co., Bu- 
rek, S. D. 
“ — Western Hail Ins. Co., Omaha, 

eb. 

Herman Mutual Farm Underwriters, 
Iron Ridge, Wis. 

Independent Grocers Alliance Mut. 
Ins. Co., Minneapolis, Minn. 

Indiana Mutual Cyclone Ins. Co., In- 
dianapolis, Ind. 

Katahdin Mutual Fire Ins. Co., Mil- 
linocket, Me. 

Lincoln Hail Ins. Co., Lincoln, Neb. 

Northwestern Farmers Mutual Ins. 
Co., Minneapolis, Minn. 

Robertson County Mutual Ins. Co., 
Mt. Olivet, Ky. 

Rural Mutual Ins. Co., Minneapolis, 
Minn. 

Safety Mutual Fire Ins. Co., Leba- 
non, Pa. 

Southern Minnesota Mutual Ins. Co., 
Storden, Minn. 

Southern Mutual Church Ins. Co., 
Columbia, S. C. 

Union Mutual Fire and Storm Ins. 
‘Co., Norristown, Pa. 

West Texas Mutual Fire Assn., Fort 
Worth, Tex. 

Wheat Growers Mutual Hail Ins. Co., 
Cimarron, Kans. 


NEW LLOYDS, RECIPROCAL AND 
INTER-INSURANCE ASSOCIATIONS 

Alyea Fire & Aviation Assn., El 
Paso, IIl. 

American Automobile Ins. Assn., Or- 
lando, Fla. 

Commerce Underwriters, Glens Falls, 
Nuc¥: 

The De Paul Lloyds, Chicago, Il. 

Dixie Lloyds, Waco, Tex. 

Fort Armstrong Automobile Under- 
writers, Moline, III. 

Foundrymen’s Indemnity Exchange, 
Chicago, Ill. 

Inter-State Lloyds Underwriters, 
Chicago, IIl. 

Lloyds of Texas, Dallas, Tex. 

Lone Star Lloyds Fire Ins. Co., Waco, 


Tex. 
Mid-Continent Lloyds, Kansas City, 


0. 
Resolute Underwriters, Providence, 


"Security Lloyds of America, Dallas, 


Tex: 
Southland Lloyds, Dallas, Tex. 
Suburban Auto Ins. Underwriters, 
Lombard, III. 
Western Lloyds, Dallas, Tex. 
Western States Lloyds, El Paso, Tex. 


Mobile Fire Board Elects Officers 

BIRMINGHAM, ALA., Feb. 6.—W. W. 
Croom has been elected new president 
of the Mobile Board of Fire Under- 
writers to succeed B. F. Adams, Jr., 
who has held the office for two terms. 
Mr. Croom was elevated from the vice- 
presidency post to which Peyton Nor- 
ville was elected. 


Fire Insurance 
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FINANCIAL STATEMENTS | 


December 31, 1929 





cn aot 


Public;Fire Insurance Company 


Newark, New Jersey 


ae mw 6thCUetklUe lt 








ASSETS LIABILITIES 
Bonds and Stocks a hotaien coe $4,593,766.00 Losses in Process of Adjustment..$ 689,230.00 
Cash in Banks and Office......... 2,553,578.23 Unearned Premiums ............. 4,419,029.22 
Co eee 1,144,695.84 Reserve for Taxes, etc. ........... 221,198.51 
Due from other Companies....... 8,820.11 Capital Paid Up...... $1,000,000.00 
Interest Accrued ................ 35,046.87 Met Suse ......... 2,007,320.79 
Other Admitted Assets .......... 871.47 Policyholders’ Surplus ........... 3,007,320.79 
TOTAL .. _... $8,336,778.52 we $8,336,778.52 Pe 
1 
COMPARISON 
I 


Assets as of December 31st, 1929. .$8,336,778.52 
Assets as of December 31st, 1928.. 6,627,183.63 





i 
GAIN IN ASSETS....... .$1,709,594.89 
New York Office Chicago Office Philadelphia Office 
28 Platt Street Insurance Exchange 323 Walnut Street 
Paul J. Kennedy, Secretary N. A. McNamara, Manager Horace B. Jennings, Manager 





ee a ay, ae a — <a 


Public Indemnity Company 


Newark, New Jersey | 


eae? ae 








ASSETS LIABILITIES 
Stocks and Bonds (Market Value) $1,214,008.90 Reserve for Unpaid Losses ....... $ 52,714.00 
a, a 1.193.534.78 Reserve for Unearned Premiums.. 459,552.44 
ES Reserve for Taxes, Expenses and 
Premiums in course of collection... 369,500.80 Commissions ................ 96,108.77 
Seenmees dine end.eccrucd.......... 9,408.48 Capital Stock ....... $ 500,000.00 
Surplus ........ 1,678,077.75 2,178,077.75 
TOTAL .. _... .$2,786,452.96 » EG Rene Maen 2b $2,786,452.96 


a a ae ee 


Surplus as Regards Policyholders, $2,178,077.75 


Western Department Pacific Coast Department 
Insurance Exchange 360 Pine Street 
Chicago San Francisco 
C. C. Blackwell G. A. Archambault, Manager 


Resident Vice-President | 


ARTHUR T. VANDERBILT, Chairman of the Board 
J. T. DARGAN JR., President 
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Central Bureau Entering Its 
Fourth Year 





Supt. Conway Comments on Prog- 
ress and Suggests Means for 
Further Improvement 


In a letter addressed to all fire and 
casualty insurance offices reporting to 
the Central Bureau, Albert Conway, 
State Superintendent of Insurance of 
New York, commenting on the activi- 
ties of the Central Bureau, with regards 
to free insurance during the past three 
years, states that this detrimental ele- 
ment has diminished noticeably. Mr. 
Conway’s letter follows in full text: 

“The Central Bureau (for recording 
uncollected earned premiums) is now 
entering upon its fourth year of opera- 
tion. Reports which have come to this 
department from companies, agents and 
brokers indicate that during the last 
three years, as a result of the activities 
of the Central Bureau, there has been 
a noticeable curtailment of free insur- 


‘ ance. Failure to collect earned premi- 


ums where there has been cancellation 
after effective date of the insurance has 
noticeably declined. 

“To facilitate a program of further 
improvement, you are requested to fur- 
nish the following information with re- 
spect to each company which you repre- 
sent in this territory: 

“1, Are you setting up each item of 
earned premium under policies, binders 
or other instruments of insurance ter- 
minated by cancellation after the incep- 
tion date, regardless of the amount of 
same, and reporting to the Central Bu- 
reau every such item as still remains 
uncollected at the time the monthly re- 
ports are due? 

“2. What general practices does your 
office follow in endeavoring to collect 
earned premiums on such cancelled poli- 
cies, binders or other instruments of 
insurance?” 


Fireman’s Fund Underwriters 
Appoint Jordan, Reed & Co. 
Jordan, Reed & Company of Boston 


~ have been appointed chief agents for the 


Fireman’s Fund Underwriters for Bos- 
ton and the metropolitan district, suc- 
ceeding Elmer A. Lord & Co., who have 
taken the Fireman’s Fund Insurance 
Company. 





Southern Fire’s Michigan State 
Agent 


The Southern Fire Insurance Com- 
pany of New York has appointed Glenn 
R. Edelman State agent for Michigan. 

Mr. Edelman resigned as State agent 
for the Hartford Fire to become af- 
filiated with the Southern. 
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W. E. Mallalieu Explains 


Adjustment Bureau 
(Concluded from page 29) 


“All fire and wind-storm losses of all 
companies members of the National 
Board will automatically be handled by 
the Fire Companies’ Adjustment Bu- 
reau where two or more companies are 
interested for the same assured on the 
same property and the aggregate loss 
is estimated to be $1,000 or more, or 
where the total amount of insurance 
for the same assured on the same prop- 
erty is $50,000 or more. 

Any company may have its own sal- 
aried representative, or field man, or 
adjuster act in the adjustment of losses, 
or, any company not having a salaried 
representative available, may assign an 
independent adjuster on a loss. The 
companies wishing to take such action 
must notify the territorial branch of 
the bureau within forty-eight hours af- 
ter the receipt of notice of loss. 

Where there is a question of liability 
arising under policies, complete facts 
will be submitted to the interested com- 
panies, either through the manager of 
the territorial branch, or, in important 
cases, through the general manager of 
the bureau, either of whom, if neces- 
sary, will call a meeting of the inter- 
ested companies to determine the action 
to be taken on a specific loss or losses. 

We confidently expect that a further 
development of this undertaking will 
be made before the end of the present 
fiscal year, and thereafter we anticipate 
the extension of the plan for country- 
wide control and supervision of adjust- 
ments by the executives of our mem- 
bers through the aforementioned ad- 
justment bureau.” 

Horner Marine Manager at 
San Francisco 


AXtna affiliated companies have an- 
nounced the appointment of W. J. 
Horner, manager of the Atlantic 
marine department at Philadelphia, as 
marine manager at their Western 
branch office at San Francisco. 





Jansen Heads Marine Under- 
writers 


Frank A. Jansen of the marine de- 
partment of Mathews & Livingston, 
was elected president of the Association 
of Marine Underwriters of San Fran- 
cisco at the annual meeting of that 
body last week. 





Norwich Union Appoints Marsh 


The Norwich Union Fire Insurance 
Society has appointed Harry A. Marsh 
special agent for Eastern Pennsyl- 
vania, Eastern Maryland and Southern 
New Jersey, effective Feb. 1. 
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Illinois Federation Plans 
Educational Program 





Work to Be in Charge of Com- 
mittee Headed by F. M. Chand- 
ler of Employers’ Group 


A comprehensive program of public 
relations activities which will include 
cooperation with the schools and col- 
leges in the State of Illinois has been 
undertaken by the Educational Commit- 
tee of the Insurance Federation of Il- 
linois of which Frank M. Chandler, 
assistant resident manager of the Em- 
ployer’s Group of Chicago, is chairman. 
The committee is composed of the fol- 
lowing representative insurance men: 
W. W. Steiner, resident vice-president 
Globe Indemnity; J. A. O. Preus, vice- 
president of W. A. Alexander & Co.; 
Ralph W. Miller, Conkling, Price & 
Webb; William Hansmann, manager 
Fidelity & Deposit Co. of Maryland; 
E. C. Budlong, vice-president Federal 
Life; Walter E. Webb, executive vice- 
president, National Life; Lester L. 
Johnson, vice-president, Continental As- 
surance; E. A. Henne, vice-president, 
America Fire Group; and W. N. Achen- 
bach, manager Aetna (Fire). The com- 
mittee is convinced that the Insurance 
Federation of Illinois, in its representa- 
tive capacity, is in a position to work 
closely with the principal civic organi- 
zations and chambers of commerce 
throughout Illinois in presenting the 
story of insurance. 

The first step in this direction will be 
a survey of these organizations to de- 
termine what interest they are now 
taking in insurance. The membership 
of the Insurance Federation and other 
insurance organizations in Illinois will 
be canvassed for eligible material for 
a speaker’s bureau. Members of the 
committee are now preparing a list of 
speakers who are at present available 
for this work. The committee is of the 
opinion the younger men in the in- 
surance business should be brought into 
this activity and if they can be 
interested sufficiently to work with the 
more experienced speakers, an ideal 
combination will be had. 

Faced with the question as to why 
more young men leaving universities 
and colleges do not accept insurance as 
their life work the committee reached 
the conclusion that insurance is not 
properly promoted among students such 
as is the law and banking and other 
businesses. 


Commercial Union Appointment 
F. W. Koeckert, manager of the Com- 
mercial Union Group, announces the ap- 
pointment of John J. Beattie as special 
agent for western New York. 


Fire Insurance 
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Club House Administration Building 


Agents and Brokers— 


Your Business, Our Business— 
Will be Business as Usual if you stick to your last 
—the selling of Casualty and Bonding lines for the 
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Maryland Casualty Company A 
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Only As Temporary Upset The Future Oo 
) 
P 
_ ——— P 
Sussex: Fizn, CASUALTY SURETY : 
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Inoumance, fies) Companry le, ' 
lea GUARDIANYICASUALTY 
yy ye CON EO P 
Sooner, COMPANY | ; 
of BUFFALO, N. Y. Q 
60 PARK PLACE 
(A New York State Stock Company) " 
Assets = i ” > saa $2,040,923.83 ‘s a R 
feeds... . - $500,000.00 Special Automobile Rates ps 
Surplus to. Policy Insurance Policies provide for Assured’s as 
holders - - - - $1,872,550.62 participation in profits. Writing all types ’ 
of the following classes of Insurance an " 
| GENERAL AGENTS Bonds s 
Pacific Coast Canada : ‘ 
CARL N. CORWIN CO. P. J. PERRIN peed - ee one u 
i fe 5S hn St. D 
Gon: Reena, Gal “ BURGLARY JUDICIAL BONDS t 
Virginia, No. and So. LIABILITY LICENSE & PERMIT BONDS 
Carolina Texas PLATE GLASS PUBLIC OFFICIAL BONDS U 
HAWKS & SCHENCK, INC. T. A. MANNING & SONS WORKMEN’S COMPENSATION MISCELLANEOUS BONDS - 
Greensboro, N. C. Dallas . 
a ess ae Surplus to Policyholders $1,700,000 
MOUNTAIN STATES AGENCY Co. HARRY S. KAUFMAN Agencies Open in the Following States 
Denver New Orleans MAINE DISTRICT OF COLUMBIA a 
This Company Now Licensed in 24 States and Canada vamene aes pl — Pp 
RHODE ISLAND CONNECTICUT E 
For Agency Connections Address Above, or PENNSYLVANIA MISSISSIPPI C 
MASSACHUSETTS LOUISIANA 
Arthur H. F. Schumm aed aus atid ic 
Vice-Pres. and General Manager NEW JERSEY INDIANA : 
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Extracts from Statements of Fire and 
Marine Insurance.Com panies 





The following excerpts from the statements of fire insurance companies are supplemental 


to those published in previous issues of THE SPECTATOR 





Surplus to 
Name and Location of Company Dec. 31 Assets Policyholders 
Affiliated Underwriters, New York..........-+++: Hist 1 eT0 33'972 
Agricultural Ins. Co., Watertown, N. Y.....--+---- Lo a trett ei 75.64 
American Automobile Fire Ins. Co., St. Louis, Mo... | 1928 ett wees 393162 
American Steamship Owners’ Mut. Protection & In- f 1929 2,608,518 746,640 
demnity Assn., New York.........ccccccsscccce 1928 2,345,329 694,051 
Baltimore Nat’l Ins. Co., Baltimore, Md..........- aes a erH Lah 
Boston. Ing Co:., Boston, Maee. ... ovcicrccct deccescc het att att HeHtRty’ 
Central Union Ins. Co., Jersey City, N. J.......-- 1038 10689 1,009°329 
Cherokee Ins. Co., Chattanooga, Tenn...........-- 1929 92,4 54,07 
Columbia: Ina Co,o Jonsey. Clty.. 2:02 0s ceesiinc vines {193 Hee P 508087 
Eastern Fire Ins. Co., Atlantic City, N. J.......-. | 133 Hert Hh ty: 
Empire State Ins. Co., Watertown, N. Y..........- | 1938 be te Lychee 
Equitable Fire Ins. Co., Charleston, S. C.........-- | 1333 eK ome oT4 
Excelsior Ins. Co., Syracuse, N. Y. .......++-++-ee5 a Let tor'oas 
Fireproof-Sprinklered Undrs., New York..........- 1038 oie aes re nas 
Furniture Dealers Mut. Ins. Co., Milwaukee, Wis... | ey rath Hat} 
Hartford County Mut. Fire Ins. Co., Hartford, Conn. | Bs heere tt Hatt 
Graphic Arts Mut. Fire Ins. Co., Philadelphia, Pa.. { 1329 Patt org08 
Imperial Assurance Co., New York..........-+++++- ; i225 HE itt HE ett 
Massachusetts F. & M. Ins. Co., Boston, Mass...... i ieee 372,096 erty? 
Michigan F. & M. Ins. Co., Detroit, Mich........... jie es heeeeas 
Millers Mut. Fire Ins. Assoc. of Ill, Alton, 1. .... { 1329 eeeriss Ligases 
N. Y. Reciprocal Undrs., New York.........+..++- + 13 tot etety 
Old. Colony Ine. Co., Benton, Mago :6s656.00's- ccs 0 ; He ety HE eh 
Old Dominion Fire Ins, Co., Inc., Roanoke, Va. ... ; aay etait 1 el? 
Pa. Indemnity Fire Corp., Philadelphia, Pa........ : 108 oeadas Het et 
Paper Mill Mut. Ins. Co., Boston, Mass............ : 1oae Het 136 466 
Pennsylvania Indem. Fire Corp., Philadelphia, Pa.. ee oer aae Ht 
Petersburg Ins. Co., Petersburg, Va............+++ {1335 r3o380 Hoes 
Philadelphia F. & M, Ins. Co., Philadelphia, Pa.... {1928 043g orto 
Phoenix Assur. Co., London. «...<c06esccescccccees } 183 ears HE ett 
Pioneer Equitable Ins. Co. of Ind., Indianapolis, Ind. ; ie tert a0 499 
The Providence Mut. Fire, Providence, R. I........ ; Le ett tern 
Quincy Mut. Fire Ins. Co., Quincy, Mass........... j sone ae aie ETT ett: 
Republic Ins. Co. of Texas, Dallas, Tex............ Boo $302 751 5 ee ces 
eet ee ee en ie) eee ee 
Savannah Fire Ins. Co., Savannah, Ga...........+- 1 aan hes Hee 
Scottish Union & Nat. Ins. Co., Hartford, Conn. ... J eee 3'992'988 Bette 
Southern Home Ins. Co., Charleston, S. C.......... {13% etter 320°508 
Subscribers at Individual Undrs., New York....... { em Hee 1 3eT'E06 
Suffolk County Mut. Ins. Co., Southold, N. Y....... { bpd 14eges eh 
Traders & Mechanics Ins. Co., Lowell, Mass........ ' <oae TO ose sy cee 
Underwriters at Metro. Inter-Insurers, New York.. { be oie seyace 
Union Automobile Ins. Co., Los Angeles, Cal....... te ete st ae a6 
United Firemen’s Ins. Co. of Phila., Phila., Pa..... {ion sees'hei eet 





Caledonian Appoints 
E. P. Rogers 


Robert R. Clard, United States man- 
ager of the Caledonian Insurance Com- 
pany, announces the appointment of 
E. Q. Rogers as State Agent for the 
Caledonian and the Caledonian-Amer- 
ican Insurance Companies for the State 
of Michigan, with headquarters in De- 
troit. 
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J. T. Robertson, Jr., Aaociened 
Special Agent by F. & G. Fire 


J. Tabb Robertson, Jr., has been 
transferred from the home office of the 
Fidelity & Guaranty Fire Company to 
the Richmond, Va., branch, as a special 
agent of the company, covering Vir- 
ginia and North Carolina. Mr. Robert- 
son has been located at the Baltimore 
office for some time. 
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Must Notify Assured Prior 
to Cancelling Policy 


Company Cannot Enforce Policy 
Provisions Unless Assured Has 
Knowledge of Same 


ATLANTA, GA., Jan. 29.—“Cancella- 
tion of a fire insurance policy by the 
company cannot be effective without 
notice to the insured and refund to him 
of the unearned premium which he has 
paid,” the Court of Appeals held Wed- 
nesday in a decision affirming the judg- 
ment of the McDuffie Superior Court in 
the case of the Union Fire Insurance 
Company vs. Paris, France & Stone. 

“Where a fire insurance policy has 
been delivered by the insured to the 
authorized agent of the company for 
the purpose of having a ‘loss payable’ 
clause attached to it, and where, be- 
fore return of the policy to the insured, 
a loss occurs from the destruction by 
fire of the property covered by the 
policy, and the company afterwards re- 
fuses to redeliver the policy to the in- 
sured, and when the insured is ignorant 
of the contents of the policy as respects 
a provision therein to the effect that a 
suit upon the policy must be instituted 
within a year after loss has occurred, 
the conduct of the company in refusing 
to redeliver the policy to the insured, 
who is thereby kept in ignorance of the 
provision of the policy requiring suit to 
be brought thereon within twelve 
months after loss, will operate to stop 
the company from relying on this pro- 
vision of the policy in a suit brought 
by the insured against the company 
more than twelve months after loss oc- 
curred and within twelve months after 
the insured became aware of the exis- 
tence of this provision in the policy,” 
the decision read. 


Arkansas Fire Loss Lower 


LitTLE Rock, ARK., Jan. 13—While 
property fire loss in Arkansas during 
1929 showed nearly a half-million dol- 
lar decrease under 1928, the damage 
reached the total of $5,946,428, accord- 
ing to the annual report of the Ar- 
kansas Fire Prevention Bureau as com- 
piled by H. B. Savage, chief of the 
Division of Conservation. 





H. V. Smith Succeeds 
C. A. Ludlum 


Harold V. Smith, vice-president of 
the Home Insurance Company of New 
York, has been elected to the boards of 
the Carolina, Georgia Home and the 
Homestead Insurance Companies to fill 
the place left vacant by the retirement 
of former Vice-President Clarence A. 
Ludlum. 





Fire Insurance 
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FINANCIAL STATEMENT 


UNITED STATES BRANCH 




























December 31, 1929 
ADMITTED ASSETS LIABILITIES 














Bonds and Stocks................ $18,069,863.00 Unearned Premiums ............. $ 7,099,853.20 

Pac peas... ee ee eas 100,000.00 Reserve for Loess .............. 11,014,353.69 
Real Estate ...... Pere Reserve for Taxes and all other 

Cash on Hand and in Banks. -» ERR Set 22 Se eae ee WAP res 1,514,856.32 

CPT, nc. ce ete as 3,863,565.85 Voluntary Reserve for Contingencies 300,000.00 

Surplus to Policyholders.......... 4,558,557.96 

$24,487,621.17 $24,487,621.17 

Increase in Premium Income......$ 155,398.25 Increase in Reserves ............. $1,162,717.67 

Increase in Assets ............... 2,037,424.09 Incostec im Surplus ............ 874,706.42 


Premium Income $19,260,758.04 











eee nt 
FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
General Building, Fourth and Walnut Streets 
PHILADELPHIA 



























FIRE RE-INSURANCE 











Treaty and Facultative 
























IF NOT—WHY NOT? Re-Insurance Corporation 


























of America 
ING A COMPANY THAT HORACE R. WEMPLE, Presidene 
IS GIVING YOU ALL 
YOU HAVE A _ RIGHT 
TO EXPEC T—STAY 
WITH IT! TOTAL ASSETS $2,154,292.71 
IF NOT, WHY NOT WRITE TO 
DIVISION OFFICES 
FEDERAL SURETY COMPANY Western Department Pacific Coast Department 
“THAT YOUNG COMPANY” 172 W. Jackson Boulevard 114 Sansome Street 
W. L. TAYLOR Chicago, Illinois San Francisco, California 
President 














Home Office, Davenport, Iowa Bice catenetene 
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Drastic Reductions 
in Auto Rates 





National Bureau Lowers 
Liability and Property 
Damage in City 





Over 25 Per Cent Cut 





Private Car Tax Increase Is 
Offset by Discount Under 
Merit Rating 


Reduction of more than 25 per cent 
in public liability and property damage 
rates for commercial cars in New York 
City is perhaps the most drastic change 
in the recent schedule filed by the Na- 
tional Bureau of Casualty and Surety 
Underwriters for New York State. 
The new rates were approved by the 
State Department Feb. 3 and were ef- 
fective immediately. 

A reduction of 16 per cent on pub- 
lic liability and 8 per cent on property 
damage resulted in the commercial car 
rates. The revised private car liability 
rates brought a State-wide increase of 
7/10 per cent, which is offset by the 
10 per cent discount allowed under the 
merit rating system. 

Private car property damage rates 
were increased on State-wide basis by 
7 per cent in the new rates. This will 
be offset by the 10 per cent merit rating 
allowance. 

Fire and theft rates are unchanged, 
and the fire companies have adjusted 
their property damage rates to conform 
to those adopted by the casualty com- 
panies. 

Commercial car rates in some locali- 
ties are reduced as much as 30 per cent. 

A number of deviations from the 
National Bureau rates have been filed 
with the State Department by non-af- 
filiated carriers, but so far only that of 
the Guardian Casualty has been ap- 
proved. The Guardian proposes to 
write all classes at 10 per cent off Bu- 
reau rates. 

The most drastic reduction in com- 
mercial car rates is in New York City. 
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Personal Surety 
Scored 


Hon. John Hammill, Iowa’s 
governor, has some definite ideas 
touching the source from which 
bonds should come in every case 
where security is required. In a 
recent address before the Blue 
Goose, while not making a direct 
appeal to men engaged in the 
bonding business, he digressed 
long enough to make a forcible 
observation, and here is what he 
said: 

“T feel that insofar as sureties 
on bonds and casualties are con- 
cerned, no individual can afford 
to become a personal surety on 
any bond of any type or charac- 
ter. It has become a matter of 
business, and it would be in the 
interest of public safety if the 
State of Iowa and every other 
State in the Union would pass a 
law preventing private sureties. 
I am not speaking in the interest 
of those engaged in the insurance 
business, but I am speaking in the 
interest of those who should be 
concerned in preserving their pri- 
vate fortunes for their families. 
We must go forward and our peo- 
ple must come to realize the haz- 
ards of acting as a surety.” 











Risks formerly rated at $648 for lia- 
bility now are listed at $480 by stock 
companies, with the mutuals writing 
the same risk for $478. 

Commercial car property damage 
rates for New York City show appreci- 
able savings, being listed now from 
$231 for fire apparatus to $60 for the 
lightest class of delivery trucks, where 
the former rates were $273 and $68 
respectively. 

All public liability rates for New 
York City suburban territory show 
slight reductions, and most of the prop- 
erty damage rates are reduced in the 
same territory. 

Readjustment of the public liability 
rates in Albany and Troy brought a 
slight average decrease. 


New Accident Manual 
Rates Opposed 





Few Companies Adopt Lat- 
est Classifications with 
Increased Tax 


To Discuss Schedule 


Bureau of Personal Accident and 
Health Underwriters Will Iron 
Out Difficulties Soon 


When the Bureau of Personal Ac- 
cident and Health Underwriters meets 
in New York the latter part of this 
month, a great part of the session will 
be devoted to a discussion of the new 
accident manual. 

Although there was very little op- 
position when the manual and the new 
rates were proposed some months ago, 
opposition is said to have cropped up 
after the manual and rates were 
scheduled to go into operation. It is 
reported that only a few of the com- 
panies have adopted the new classifica- 
tions with the higher rates. Other com- 
panies, it is said, are still sticking to 
the old classifications and rates. The 
result, so it is said, has been that the 
companies adopting the new rates have 
been losing many renewals. 

Although quite a few of the compa- 
nies are said to favor the new rates 
which call for considerable increases in 
old ages and occupations using the au- 
tomobile, it is reported that all of the 
companies are dissatisfied with the new 
manual, contending that the classifica- 
tions are not properly made in many 
cases and in others are too vague. 

The meeting can hardly avoid dis- 
cussing the new manual and underwrit- 
ers are hoping that the question will 
be settled at the coming session and 
that all the bureau companies will 
agree to quote the new rates and use 
the new manual. 








Hilmar J. Fox, now with the Mich- 
igan Inspection Bureau, Detroit, Mich., 
has been appointed an assistant in the 
Insurance Department of the Chamber 
of Commerce of the United States. 
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COME TO 
SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 
MOUNTAIN STATES 




















LIFE INSURANCE COMPANY 
Hollywood, California 


William L. Vernon, President 









R. N. Stevenson 
V. P. & Agency Mgr. 
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INSURANCE 
OFFICE ORGANIZATION 
AND ROUTINE 


By J. B. Welson, LL. M., and F. H. Sherriff, F. I A. 


A valuable guide to the proper organization and conduct 
of an insurance company. Sets forth the best methods to 
be followed in the formation and management of an insur- 
ance company’s staff. Practical features of operation, 
such as correspondence, branch control, agency audits, 
office systems and machines, are comprehensively dis- 


cussed. 
Price, $2.25 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illus- 
trations. It also contains chapters on the common diseases 
and accidents (including industrial diseases), and a list of 
everyday medical terms. The book is designed particularly 
for insurance men and lawyers. 414 pages; cloth binding. 


Price, post paid, $3.00 





Principles of Insurance. By J. E. Eke. A book which 
will aid in a clear understanding of the principles and 
practices of accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Pixley. An entirely new 
work dealing with Accountancy from a theoretical and 
practical point of view. The latest exposition of the 
science. 318 pages. 

Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and 
British and Foreign Practice. Edited by Bernard C. 
Remington, F. C. I Contains contributions by prom- 
inent officials of fire insurance companies and other ex- 
perts. Subjects are arranged alphabetically and well 
cross-indexed. Important subjects are given ample space 
and full explanation, and a great amount of serviceable 
knowledge is presented in condensed form. 


480 pages, half leather binding, price $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of 
Every Branch of Accident Insurance. Edited by J. B. 
Welson, LL. M., F. C. I. L, F. C. I. S. Contains many 
eontributions by well-known authorities on British Acci- 
dent Insurance Law and Practice, with numerous forms 
and documents. In each particular section, subjects are 
arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and 
Business Man. By T. E. Young, B. A., F. R. A. S. Third 
Edition, Revised and Enlarged. A lucid, simple exposition 
of the principles and practice of life, fire, marine and 
other branches of insurance. Adopted as a text book by 
Yale University. 


424 pages, third edition, price, $3.00 





Principles of Marine Law. By Lawrence Duckworth. A 
knowledge of Marine Law is of the utmost importance to 
all those who are in any way connected with marine in- 
surance or the shipping trade, and the volume covers all 
the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By Lawrence R. 
Dicksee, M. Com., F. C. A., and H. BE. Blain. This volume 
gives in detail, with the aid of specially selected illustra- 
tions and copies of actual business forms, a complete 
description of management and organization under the 
most improved and up-to-date methods. 315 pages, cloth. 


Price, post paid, $2.25 





SOLE SELLING AGENTS 
of the above works for the Insurance world 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 243 W. 39TH STREET 
CHICAGO NEW YORK 
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New and Retired Companies in 1929 








ATOR 
1930 





COMPANIES ORGANIZED IN 1929 


Aeronautical Workers Accident In- 
surance Co., Chicago, IIl. 

American Mine Owners Casualty Co. 
of California. 

American Mutual Automobile Ins. Co., 
Jefferson City, Mo. 

American Policyholders Ins. Co., Bos- 
ton, Mass. 

American Republic Insurance Co., Des 
Moines, Iowa. 

Associated Indemnity Co., New York. 

Belt Casualty Co., Chicago, Ill. Cap- 
ital, $200,000. 

Big Horn Mutual Ins. Co. 

Capital Mutual Casualty Co., Colum- 
bus, Ohio. 

Central States Hail Ins. Co., Omaha, 
Neb. 

Central States Mutual Ins. Assoc., 
Mount Pleasant, Iowa. 

Champion Casualty Co., Shelbyville, 
Ill. 

Chisago Mutual Ins. 
City, Minn. 

Citizens Fund Mutual Casualty Co., 
Red Wing, Minn. 

Lerma Casualty Co., Glens Falls, 


Co., Chisago 


Commercial Bank & Trust Co., Knox- 
ville, Tenn. 

Concord Casualty & Surety Co., N. Y. 

Conservative Casualty Co. of Grand 
— Neb. Authorized capital, $250,- 
000. 

Contractors Indemnity Exchange, San 
Francisco. Recip. 

Corn Belt Mutual 
Bloomington, Il. 

Dependable Accident & Health Ins. 
Co., Chicago, IIl 

Equitable Guarantee & Trust Co., 
Wilmington, Del. 

Export Indemnity Co., New York. 

Farmers Benefit Mutual Insurance 
Assn., Mount Pleasant, Iowa. 

Farmers Mutual Aid Association of 
The Farmers Educational and Co-oper- 
ative Union, Little Rock, Ark. 

Federal Casualty Ins. Co. of Reading, 
Reading, Pa. Capital, $100,000. 

Fidelity Title Insurance Co., Sacra- 
mento, Cal. 

Fort Armstrong Automobile Under- 
writers, Moline, II. 

George Rogers Clark Casualty Co., 
Lawrenceville, Ill. 

6 Grand Central Surety Co., New York 
ity. 

ney Eastern Casualty Ins. Co., New- 
ark, N.J. 
I. G. A. Mutual Insurance Co., Minne- 
apolis, Minn. 

Imperial Accident Assurance Co., Chi- 
cago, Ill. 

Imperial 

hio. 

Indemnity Casualty Co. of America, 
Philadelphia, Pa. 

“ oe Casualty Co., Wilmington, 
el. 

Home Indemnity Co. of New York. 
Capital of $1,000,000 and _ surplus 
$3,000,000 

Maryland Mortgage & National Title 
Co. of Balt., Washington, D. C 

Majestic Indemnity Ins. Co., Newark, 
N. J. Capital, $100,000. 

Mortgage Bond & Title Corporation 
(Wilmington, Del.), Baltimore, Md. 


Casualty Co., 


Casualty Co., Columbus, 
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Motor Casualty Corp. of America, 
Philadelphia, Pa. 
: ae Casualty Ins. Co., Newark, 


Mutual Professional Insurance Co., 
Chicago, Ill 

National Automobile & Cas. Ins. Co., 
Memphis, Tenn. Capital, $108,000; sur- 
plus, $42,000 

Northeast & Mutual Insurance Assn., 
Mexico, Mo. 

Northeastern Wyoming Mutual Ins. 
Assn. 

Northwestern Farmers Mutual Ins. 
Co. (Hail Co.), Minneapolis, Minn. 
oa” Farmers Indemnity Co., Le Roy, 

io. 

Ohio Mutual Benefit Co., Akron, Ohio. 

Ohio Valley Mutual Accident Ins. Co., 
Evansville, Ind. 

Old Pyramid Health & Accident Mu- 
tual Ins. Co., Nashville, Tenn 

Old Trails Auto Insurance Co., In- 
dianapolis, Ind. 

Penna Mutual Plate Glass Ins. Co., 
Philadelphia, Pa. 

Peoples Mutual Auto Ins. Co., Fort 
Wayne, Ind. 

Peoples Mutual 
Linn, Mo. 

Peoria Casualty Ins. Co., Peoria, Ill. 

Physicians H. & A. Mutual Ins. Co., 
Nashville, Tenn. 

Plymouth Casualty Ins. Co., Spring- 
field, Ill. 

Poultrymen’s Mutual Protective Assn. 
of Zealand, Mich. 

The Premier Guarantee & Accident 
Insurance Co., Toronto, Ont. 

Providers Accident Assurance Co., 
Chicago, Ill. 

Prudential Casualty & Surety Co., 
St. Louis, Mo. 

Public Indemnity Co., Newark, N. J. 

Pyramid Mutual Life Ins. Co. (Cas- 
ualty Dept.), Chicago, IIl. 

Retailers Mutual Credit Insurance 
Co., Chicago, Il. 

Southern Abstract & Title Ins. Co., 
Ine., Mobile, Ala. 

State Farm Life Insurance Co. (Cas- 
ualty Dept.), Bloomington, II 

Sterling Casualty Insurance Co., Chi- 
cago, Ill. 

Supreme Liberty Life Ins. Co. (Cas- 
ualty Dept.), Chicago, Ill 

Teachers Casualty Co., Chicago, IIl. 

Travelers and Operators Mutual Ins. 
Co., Kansas City, Mo. 

Union Planters Title Guar. Co., Mem- 
phis, Tenn. 

United Automobile Casualty Insur- 
ance Underwriters, Chicago, Il. 

United Beavers Casualty Ins. Co., 
Peoria, Ill 

United Insurance Co. 
Dept.), Chicago, IIl. 

Weehawken Guaranty Co., 
City, N. J. Capital, $500,000. 

Wheat Growers Mutual Hail, Cimar- 
ron, Kan. 

Wilson Title & Abstract Co., Kla- 
math Falls, Ore. 


COMPANIES PROJECTED IN 1929 


Insurance Assn., 


(Casualty 


Union 


Acacia Automobile Ins. Co., Kansas 
City, Mo. 

Acacia Fidelity & Casualty Co., Kan- 
sas City, Mo. 


American Mutual Association, Kan- 
sas City, Mo. 


no Mutual Casualty Co., Chicago, 


Automobile Casualty Insurance Co., 
Chicago, Ill. 

Aviation Indemnity Co., New York. 

Central Casualty Insurance Co., Chi- 
cago, IIl. 

Chicago Fidelity & Casualty Co., Chi- 
cago, Ill. 

Citizens Fidelity & Bonding Co., Chi- 
cago, Ill. 

Citizens Union Casualty Co., Los An- 
geles, Cal. 

Credit & Casualty Mutual Ins. Co., 
Chicago, Ill. 

Egyptian Mutual Automobile Ins. 
Co., Salem, Il. 

General Mutual Ins. Co., The, Chi- 
cago, Ill. 

Great Central Insurance Corporation, 
Chicago, Ill 

Guaranty Casualty Co., Chicago, IIl. 

Illinois National Casualty Co., Chi- 
cago, Ill. 

Income Life, Health & Accident Ins. 
Co., Camden, N. J. 

Indemnity Mutual Credit Ins. Co., 
Chicago, Ill 

Industrial Accident Insurance Co., 
Jersey City, N. J. Capital, $100,000. 

Jefferson Title & Indemnity Co., 
Vicksburg, Miss. 

Lincoln Mutual Indemnity Co., Mans- 
field, Ohio. 
ee Indemnity Co., New York 

ity. 

New Jersey Accident Insurance Co., 
Jersey City, N. J. 

Old Trinity Mutual Casualty Co., 
Chicago, II. 

Patent Insurance Co. of Hartford, 


Conn. Capital, $1,000,000; surplus, 
$1,500,000. 

Premier Insurance Corp. of America, 
Maryland. 

Professional Casualty Ins. Co., New 
York City. 


— Mutual Ins. Co., The, Chicago, 
Ill. 

Tourist Automobile Club Insurance 
Underwriters, Chicago, IIl. 

The eWorkingmen’s Mutual Ins. Co., 
Chicago, IIl. 


COMPANIES RETIRED DURING 1929 


American Automobile Underwriters, 
Chicago, Ill. Recommended for dissolu- 
tion. 

American Mutual Casualty Co., Clay- 
ton, Mo. License suspended. 

Auto Owners Underwriters, Kanka- 
kee, Ill. Recommended for dissolution. 

Bankers Mutual Fidelity & Casualty 
Co., Chicago, IIl. 

Belt Automobile Indemnity Co., Chi- 
cago, Ill. Being liquidated. 

Bristol Mutual Liability Insurance 
Co., New Bedford, Mass. Receiver ap- 
pointed. 

Calumet Casualty of Chicago, IIl. 
Liquidated. 

Capital City Surety Co., New York. 
City. Being liquidated. 

Central Ins. Co., Greensboro, N. C. 

Colonial Casualty Underwriters, Pe- 
oria, Iil. 

Colored Peoples Protective Assn., 
Owensboro, Ky. Out of business. 

Empire State Mutual, N. Y., taken 
— by N. Y. State Dept. for liquida- 
ion. 

(Concluded on page 45) 
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Bail Bond Pool Urged 
By Commissioner 








Conway of New York Re- 
quests Companies’ Aid as 
Act of Civic Duty 


Will Meet This Afternoon 


Wishes Offices with Salaried Men 
in Charge and Business to Be 
Apportioned Automatically 








Representatives of a number of lead- 
ing surety companies are expected to 
meet this afternoon in New York to 
consider the organization of a pool to 
write bail bonds. Albert Conway, su- 
perintendent of insurance of the State 
cf New York, called the meeting and it 
is his hope that as a result the bail 
bond situation in New York city may 
be placed upon a far higher level than 
is at present the case. Recent investi- 
gations of the situation have shown 
that it is far from what it should be. 

Mr. Conway, it is expected, will ask 
the companies represented at the meet- 
ing today to enter into a reinsurance 
agreement very like that which was 
made in connection with the writing of 
bonds under the old excise law. At 
that time the companies that entered 
into that reinsurance agreement worked 
in conjunction with the district at- 
torneys of the various counties and 
State departments. The companies will 
probably be asked to chose a manager 
for the group and to open an office 
near each of the Magistrate’s courts in 
New York city and also near the night 
courts so that service may be available 
at all hours of the day and night. 
District attornies of the respective 
counties, the United States attorneys of 
the respective districts and also the 
police department would have access to 
the reports at all times. Salaried men 
would be in charge and the plan would 
be that if the pool is formed the writing 
of the bail bonds would be appropor- 
tioned among the company members on 
a fixed percentage basis, no matter in 
which company the bond was actually 
written, the percentage of distribution, 
being agreed to in advance, would be 
carried out by automatic reinsurance 
among the members of the pool, so 
eliminating all competition as to the 
actual writing of the bonds. 

Mr. Conway’s request to the surety 
companies will be in the nature of 
asking their aid as a civic duty that 

will benefit the public generally. Among 
the companies asked to send repre- 
sentatives to the meeting today are the 
4Stna Casualty & Surety Co., American 
Surety Co., Fidelity & Casualty Co. of 
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TAKES NEW POSITION 





R. W. Sinsabaugh 


As head of the statisitical department 
of Curtis & Sanger, members of the 
New York Stock Exchange, Mr. Sinsa- 
baugh is well known among insurance 
people as the latter house is a prom- 
inent dealer in insurance stocks. His 


friends in the business will be 
interested to know that he has just 
assumed the position of manager of the 
investment department of the Central 
Hanover Bank & Trust Company, New 
York. Mr. Sinsabaugh is a member of 
the Downtown Athletic Club and the 
Union Club of Rutherford, N. J. 








New York, Fidelity & Deposit Co. of 
Maryland, National Surety Co. and the 
United States Fidelity & Guaranty Co. 

The attitude of THE SPECTATOR on 
the bail bond business, or, as it has 
been termed, “bail bond racket,” in New 
York, is well known. Four years ago 
it conducted an investigation into the 
evils prevailing in the business at that 
time and waged a campaign against 
them. It suggested editorially that the 
surety companies abolish the discre- 
tionary court agent and issue bonds 
through home office underwriters work- 
ing at branch offices near the courts. 
It said that if all the surety companies 
interested in the business in a certain 
section cooperated in the establishment 
of bail bond branch offices and the 
abolishment of court agents many of 
the evils now prevailing would be wiped 
cut. 


William P. Miffin 


PHILADELPHIA, Feb. 10.—One of the 
oldest casualty men in Philadelphia died 
last week. He was William P. Mifflin 
and his death was mourned by all of 
Philadelphia’s insurance row. 





James & Manchester-Owen, 
Crowell Consolidate 





Cleveland Agencies, Long Promi- 
nent in Western Section, 
Merge 


Announcement by The James & Man- 
chester Company and Owen, Crowell 
& Company of the consolidation of their 
insurance and suretyship agencies, ef- 
fective Jan. 1, 1930, by the formation 
of Cleveland Insurance Agency, Incor- 
porated, has just been made. 

This merger brings together two of 
the best known and largest insurance: 
offices in Ohio. 

Harry R. Manchester, who was presi- 
dent of The James & Manchester Com- 
pany and who is a member of the Ex- 
ecutive Committee of the National As- 
sociation of Insurance Agents and a 
trustee of the Insurance Board of 
Cleveland, is chairman of the board of 
the new organization. 

F. Buchanan Owen, long active in: 
the counsels of the National Associa- 
tion of Casualty and Surety Agents, 
who has been senior partner of Owen,. 
Crowell & Company, is president. 


General Accident Fire & Life 
Assurance Corp. 


The annual statement of the Gen-. 
eral Accident Fire and Life Assurance: 
Corp., Ltd., of Perth Scotland, United 
States offices, the General Building, 
Fourth and Walnut Streets, Philadel- 
phia, show an increase in assets in 1929 
of $2,037,424. The premium income 
for the year was $19,260,758, an in- 
crease over the previous year of $155,- 
398. Increase in reserves amounted to. 
$1,162,717, and the increase in surplus 
to $874,706. The surplus in policy- 
holders amounted to $4,558,557, and 
there also was a voluntary reserve for 
contingencies of $300,000. The admit- 
ted assets of the company include: 
Bonds and stocks, $18,069,863; first 
mortgages, $100,000; real estate, $1,- 
117,640; cash on hand and in banks, 
$1,336,552, and other assets $3,863,563.. 
a total of $24,487,621. The company 
writes accident and health insurance, 
automobile, burglary and theft, liabil- 
ity, plate glass, steam boiler and work- 
men’s compensation insurance: 





Health Underwriters Off to Good 
Start in 1930 


PHILADELPHIA, Feb. 10.—With Jan- 
uary already passed, it begins to ap- 
pear as if health underwriters will get 
off to a good start this year. The in- 
fluenza epidemic, which was making it- 
self very evident a year age, is hap- 
pily missing so far. 

Claims were much lower: last month 
than in January, 1929. 
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Franklin Surety Company Report 
for 1929 


Franklin Surety Company reports 
that the net premium writings for 1929 
amounted to $1,018,809.34 of which it 
ceded reinsurance to other companies to 
the extent of $262,172.49. The unusual 
high percentage of premiums ceded as 
reinsurance to net premium writings is 
due to the policy of conservatism 
adopted by the Company. This resulted 
in the net premium retention by the 
Company aggregating $756,636.85. 

The reserve for unearned premiums 
as of Dec. 31, 1929, was $484,886.04 as 
compared with $15,746.62 on Dec. 31, 
1928. The gross resources of the Com- 
pany as of Dec. 31, 1929, increased to 
$2,469,404.95. 

The Company is also gratified to re- 
port that the cost of acquiring business 
was 16.1 per cent of the premiums 
written and that the loss ratio on pre- 
miums earned was only 45.1 per cent. 


Commonwealth Casualty 
Annual Report 


Commonwealth Casualty Company 
statement as of Dec. 31, 1929, shows 
total assets of $5,882,449 as compared 
with $4,127,000 at the close of the pre- 
ceding year, increase of $1,755,449. 
Assets as at the close of 1929 represent 
a gain of more than 400 per cent since 
the end of 1924, 

Premium income of the company 
during 1929 was $4,621,000 as compared 
with $3,483,000 in 1928 and $2,717,000 
in 1927. Reserves of the company in- 
creased more than $750,000 during the 
year and capital and surplus more 
than $1,000,000. 


Guardian and Merchants Mutual 
Casualty Companies’ Fete 


The annual territorial get-together 
dinner and dance of the Guardian 
Casualty Company and the Merchants’ 
Mutual Casualty Company of Buffalo 
was held in that city recently. Approxi- 
mately 300 were in attendance including 
home office employees and representa- 
tives of both companies from New York, 
Philadelphia and Cleveland. 

Owen B. Augspurger, president of 


the carriers addressed the gathering | 


outlining the progress of the companies 
Since their organization. He also out- 
lined plans for the extension of the or- 
ganization’s business in 1930 and was 
optimistic that the current year would 
prove a noteworthy one. 

The next territorial meeting of the 
companies will be held in Boston during 
the early part of March and will be at- 
tended by officers from the home office 
as well as the employees of the Albany, 
Boston, Hartford and New York offices. 


THE SPECTATOR 
February 13, 1930 








Workmen’s Compensation 
Claims Increase in Ontario 


During the month of January there 
were 6295 accidents reported to the 
Workmen’s Compensation Board. This 
is 107 more than the number for Jan- 
uary a year ago and 7 more than the 
number reported during the month of 
December. The fatal accidents num- 
bered 43 as against 37 in January a 
year ago. 


New and Retired Companies 
(Concluded from page 43) 

Empire State Mutual, New York. 
Taken over by New York State Dept. 
for liquidation, 

Federal Automobile Insurance Assn., 
Indianapolis, Ind. Receiver appointed. 

Federal Indemnity Exchange, Read- 
ing, Pa. 

Federal Title and Guaranty Co., New 
York. In liquidation. 

o Fidelity Lloyds of America, Houston, 
ex. 

Great American Casualty Co., Chi- 
cago, Ill. Recommended for liquidation. 

Home Health & Accident Ins. Co., 
Fort Worth, Tex. 

Income Guaranty Co., South Bend, 
Ind. Receiver appointed. 

Indemnity Exchange of America, 
Philadelphia, Pa. 

Liberty Underwriters Assn. of New 
York (Lloyds). Liquidated. 

Maryland Mortgage & National Title 
-, (Baltimore, Md.), Washington, 

Massachusetts Mutual Liability Ins. 
Co., Boston, Mass. Receiver appointed. 

Mayflower Fidelity & Casualty Co., 
Newark, N. J. Being liquidated. 

Meridian Ins. Co., Charleston, W. Va. 

Middle States Casualty Co., Chicago, 
Ill. Ordered dissolved. 

Minnesota Mutual Indemnity Co., 
Minneapolis, Minn. Receiver appointed. 

Minnesota Insurance Underwriters. 
Receiver appointed. 

Motor Car United Underwriters, Cook 
County, Ill. Receiver appointed. 

Motor Transit Mutual Ins. Co., Chi- 
cago, Ill. Receiver appointed. 

North American Title Guaranty Co. 
In liquidation. 

North Texas National Ins. Co., Dal- 
las, Tex. 

Peerless Mutual Casualty Co., Bloom- 
ington, Ill. In liquidation. 

Peoples Mutual Casualty Co., Bloom- 
ington, IIl. 

Plate Glass Reciprocal Underwriters, 
Chicago, II 

Pyramid Insurance Co., Chicago, Il. 

Reliance Casualty, New Jersey. Be- 
ing liquidated. 

Republic Casualty Underwriters, 
Springfield, Ill. Recommended for dis- 
solution. 

South White Hall Mutual Live Stock 
Co. of Pennsylvania. Retired. 

Stonewall Jackson Ins. Co., Jackson, 
Mich. Reinsured. 

Union Automobile Ins. Co., Los An- 
geles, Cal. 

United Hail, Topeka, Kan. In hands 
of receiver. 

United States Inter Insurance Assn., 
Seattle, Wash. Liquidated. 

Western Auto Casualty Co., Fort 
Scott, Kan. Retired. 

Western Casualty Co. 
Retired. 


of Denver. 
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Hartford Steam Boiler Inspection 
and Insurance Company 


Steady and persistent growth by the 
Hartford Steam Boiler Inspection & In- 
surance Company is indicated in a re- 
port of the regular quadrennial exam- 
ination of the company by the Connec- 
ticut Insurance Department as of Dec. 
31, 1928, which has just been completed. 
The report, which covers the four-year 
period from Dec. 31, 1924, reveals that 
the surplus of the company had in- 
creased during the period by $3,042,- 
711.37. 

As a result of its examination, the 
Connecticut Insurance Department 
found that the surplus on Dec. 31, 1928, 
was $7,320,881.80. In addition, the com- 
pany carried a contingency reserve of 
$1,000,000 as a protection against loss 
due to market fluctuations such as re- 
cently experienced. 

An underwriting and investment ex- 
hibit covering the four-year period is 
included in the examination report. It 
shows that the company had a gain 
from underwriting of $664,206.89 and 
a gain from investments of $5,696,- 
202.62. During the four-year period it 
declared dividends amounting to $2,- 
260,000 and increased its special re- 
serves by $1,057,698.14 for this period. 


A. D. Edwards 


A. D. Edwards, who had been asso- 
ciated with the London Guarantee and 
Accident Company in the United States 
since 1894 died suddenly early last 
week. For tne past several years Mr. 
Edwards had served the carrier as 
superintendent of the supply depart- 
ment. Mr. Edwards was the originator 
of the short form of liability policy now 
generally in use and some six or seven 
years ago developed the idea of a one 
page form for liability and compensa- 
tion policies. 


Standard Surety Agents Named 


The Standard Surety and Casualty 
Company of New York has appointed 
the following agencies as _ general 
surety agents: George Ezekiel & Son, 
Inc., 1456 Main Street, Springfield, 
Mass.; Morrill & Foster, 77 N. Main 
Stret, Concord, New Hampshire, and 
Stark, Johnson & Stinson, Worcester, 
Mass. 


Traffic Accidents Hit Children 
and Elderly Persons 


BALTIMORE, Feb. 10.—Traffic accident 
figures for Baltimore by the Safety 
Council show that the largest percent- 
age of both fatalities and other ac- 
cidents affect young children or elderly 
persons, 
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Prominent Agents and Brokers 





LEON IRWIN & CO., Inc., New Orleans, La. 
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Fire of New Fire of Ni 
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cases for large amounts. Agents at- 
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Criticizes R. I. Workmen’s 
Compensation Law 


State Commissioner of Labor Suggests Amendments 


He Says Will Improve It 


Certain changes in the Rhode Island 
workmen’s compensation act are 
recommended by Edward L. Byers, 
commissioner of labor of that State, in 
his annual report. He believes that fre- 
quent cases where injured workers 
have failed to secure compensation 
could be remedied if the act were 
amended along certain lines. He points 
out that in other States—Massachusetts 
and Connecticut — similar conditions 
have been corrected by amendments to 
their compensation laws, and he urges 
the Rhode Island legislature to do like- 
wise. 

Mr. Byers says that out of 9233 em- 
ployers in Rhode Island the payment of 
compensation has been secured by 4927 
establishments doing business there by 
taking out policies of insurance among 
the various forty-three insurance com- 
panies authorized to transact business 
in that State, while 104 other acceptors 
have adopted the second method pro- 
vided by the act which is by furnish- 
ing a sworn statement or other proof, 
from time to time, reasonably satisfac- 
tory to the insurance commissioner, of 
his financial ability to pay directly to 
injured employees or their dependents 
such compensation as they may be 
entitled to under the law. 

But, he says, 4200 out of 9231 em- 
ployers in Rhode Island have failed to 
secure the payment of workmen’s com- 
pensation and he says that the only 
penalty for the failure to secure the 
payment of compensation is in section 
8 of article 5, which, in part, is as fol- 
lows: “The employer shall be liable to 
any injured employee, or his depend- 
ents, according to the provisions of this 
chapter, or for damage in the same 
manner as if the employer had not 
elected to become subject to the pro- 
visions of this chapter, at the option of 
such employee or his dependents; pro- 
vided, such option is exercised and no- 
tice thereof in writing given to the em- 
ployer within 30 days after the acci- 
dent to such employee, otherwise the 
employer shall be liable only for the 
compensation as provided, etc.” 

Mr. Byers asserts that in such cases 
where the payment of compensation is 
not secured, the employees should be 
given at least six months to elect 
whether they will accept the compensa- 
tion or sue for damages instead of 30 
days as under the present law. He 
Says that at present, where the injured 
employee must make his decision in 30 
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days he frequently is incapable of 
making his election so soon after the 
accident occurred, and that this, 
coupled with his ignorance of the law, 
forces him to accept the compensation 
providing he can collect it. He also 
asserts that security of compensation 
should be enjoyed by all injured em- 
ployees. 

He calls attention to what he terms 
the most contemptible of all violations 
of the spirit of the compensation act, 
employers who, coming from without 
the State to perform work therein, ac- 
cept the provisions of the compensation 
act, fail to secure compensation pay- 
ments to their injured employees, com- 
plete their work, collect their money 
and depart without providing for their 
injured employees or the medical prac- 
titioners who have rendered service. 
Several instances of this kind, he said, 
which have come to the attention of the 
department have resulted in no relief 
to the injured workmen since there is 
no way provided in the law for ob- 
taining service of writs upon such em- 
ployees outside the State. He says a 
simple solution of the problem may be 
had by providing that the insurance 
commissioner or some other suitable 
State officials shall serve as resident 
attorney to accept service for such em- 
ployers. 

Another point stressed by Mr. Byers 
was that frequently residents of Rhode 
Island find it impossible to obtain em- 
ployment in industry when, upon physi- 
cal examination, it is found that they 
are peculiarly susceptible to injury or 
are likely to become permanently dis- 
abled by reason of some physical de- 
fect present. Workmen of this class 
have at times sought the assistance of 
the department in the hope that some 
way could be pointed out whereby they 
could waive their rights under the act 
in so far as their physical defect may 
be a risk. He thinks the Rhode Island 
act should be so amended that such em- 
ployees be permitted under certain cir- 
cumstances to waive his right-to com- 
pensation and says: 

“While there are no doubt reasons to 
be advanced against legislation of this 
character, ‘I believe the benefits to be 
derived by its passage will overbalance 
any hardships that may follow. Since 
those who are most vitally interested 
are in favor of amending our act to 
permit the waiver of certain rights by 
employees, I recommend its passage.” 
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Travelers Promotions in 
Agency Department 





Raymond WN. Allen Is Made 
Assistant Superintendent 
of Agencies 


Raymond N. Allen, agency assistant, 
casualty lines, in the home office of The 
Travelers since April 1, 1927, has been 
promoted to assistant superintendent of 
agencies, with Norman R. Clark, man- 
ager, casualty lines, of the company’s 
branch office at Cincinnati, Ohio, pro- 
moted to the home office as agency 
assistant. Mr. Allen joined the com- 
pany on March 1, 1920. Mr. Clark has 
been with the company since July 21, 
1919. A. K. Davis, assistant manager, 
casualty lines, at Albany, N. Y., has 
been made manager to succeed Mr. 
Clark at Cincinnati. Mr. Davis has 
been with the company since June 3, 
1924. William D. Cornwell, field 
assistant in the Albany brangh office, 
has been promoted to succeed Mr. 
Davis as assistant manager. Mr. Corn- 
well has been connected with the com- 
pany since October 18, 1926. 

Albert L. Latham, assistant manager, 
casualty lines, at Providence, R. I., has 
been promoted to manager, casualty 
lines, at Baltimore, Md., as the result of 
the establishment of a casualty branch 
office at Baltimore. A branch office 
also has been established by the com- 
pany at Waterbury, Conn., with the 
casualty lines under the direction of 
John E. Leene, as assistant manager 
and the life, accident and group depart- 
ments under the supervision of H. 
Carlyle Freeman, field assistant. C. P. 
Johnson has been transferred from 
Williamsport, Pa., as cashier. 








Able and conscientious agents 
whose aim is to build a last- 
ing business appreciate the cus- 
tomer-satisfying service of the 


MASSACHUSETTS 
BONDING and INSURANCE 
COMPANY 


T. J. FALVEY, President 








SURPLUS TO POLICYHOLDERS 
OVER TEN MILLION DOLLARS 


Fidelity and Surety Bonds 
and Casualty Insurance 











Casualty, Surety, Etc. 
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Lincoln National Life Closes 
Second Conference 


The Lincoln National Life Insur- 
ance Company closed, on Feb. 5, the sec- 
ond of its sectional meetings for 1930. 
Nearly two hundred leading agents 
from the States of Indiana, Ohio, Mich- 
igan and Tennessee were in attendance. 
The main sessions were held in the new 
auditorium of the recently completed 
wing of the Home Office building. The 
banquet was held on Tuesday evening 
at the Hotel Anthony, Fort Wayne, 
Vice-president Walter T. Shepard pre- 
sided both at the meetings as chairman 
and at the banquet as toastmaster. 
President Arthur F. Hall was a speaker 
at the banquet and at the Wednesday 
morning session. Other speakers in- 
cluded manager of agencies A. L. Dern, 
superintendent of agencies V. J. Har- 
rold, assistant superintendent of agen- 
cies W. T. Plogsterth, medical director 
W. E. Thornton and leading agents of 
the company. 


Atlanta Underwriters Meet 


ATLANTA, GA., Feb. 11.—Roger B. 
Hull, managing director and general 
counsel for the National Association of 
Life Underwriters, was the guest 
speaker at the February meeting of the 
Atlanta Association of Life Under- 
writers in the Henry Grady Hotel, 
Tuesday, Feb. 11. Attendance exceeded 
that of any previous meeting. 
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Protest Tax Rates 


MILLEDGEVILLE, GA., Feb. 10.—A 
large delegation of industrial agents, 
appeared before Milledgeville City 
Council, petitioning for a reduction in 
license tax rates. The city approximately 
doubled insurance license charges, 
effective Jan. 1, and many protests have 
been filed. The city has been in finan- 
cial difficulties for many months. 





The Keane Patterson Agency of the 
Massachusetts Mutual Life Insurance 
Company reports written business for 
the month of January, 1930, as 
$2,500,000. 
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Cecil Wilson Joins Indianapolis 
Life 

Cecil Wilson, who has been, since 
1926, director of sales promotion for 
the Inter-Southern Life of Louisville, 
has tendered his resignation to become 
field supervisor for the Indianapolis 
Life of Indianapolis. 

The Indianapolis Life is planning to 
enter North Carolina and Mr. Wilson 
will concentrate his activities on the 
development of this State and Florida 
during the next few months. 


Equitable Managers’ Meeting 

ATLANTA, GA., Feb. 11.—Southeast- 
ern managers of the Equitable Life As- 
surance Society will. meet at the At- 
lanta Biltmore Hotel Thursday, Friday 
and Saturday, Feb. 13, 14, 15, to dis- 
cuss plans and policies for 1930. 

The meeting which was arranged by 
Harry T. Adams, manager of the At- 
lanta offices, will be directed by Edgar 
Webb of the New York offices, field 
school instructors for Equitable man- 
agers. 





John Hancock on Pacific Coast 

The John Hancock Mutual Life In- 
surance Company of Boston has ap- 
pointed Robert B. Witham regional 
district manager to cover the West 
coast territory. He was formerly asso- 
ciated with the company at its home 
office in Boston and has had more than 
ten years of service in various capac- 
ities. 
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Denouement 


Daring Experiment of 
Hundred Million Club 


THE PROBLEM: Can a highly-organized PENN 
MUTUAL Agency, not merely maintain, but also 
healthily increase, paid-for production during a month’s 
absence of its chief? 

THE AGENCIES: J. Elliott Hall, New York City; 
Frank H. Davis, Denver; John A. Stevenson, Philadel- 
es: Alexander E, Patterson, Chicago; E. R. Eckenrode, 

arrisburg; Holger J. Johnson, Pittsburgh; — these 
comprise our Hundred Million Club, their combined 
annual production exceeding that figure. These leaders 
were absent all of January, accompanying President 
William A. Law and Vice-President Hugh D. Hart to 
a series of General Agents’ Conferences. 


A Brilliant Affirmative 


Last week we published in this space the January 
business of each of these Agencies, and *he percentage 
of gain of each,—there were no losses! We now pre- 
sent the aggregate total, the aggregate gain, and the 
aggregate percentage of gain. 

JANUARY, 1929 JANUARY, 1930 GAIN 

$9,136,735 $12,036,983 $2,873,248 = 32% 


Official Figures—Paid-for Business 











It Really Happened 
(Agent No. 5) 


Consider This 


The average premium for this Company is $30.00. 
The average renewal rate is 63%. 


An agent starting now who wrote 100 policies a 
year for ten years would have an income exceed- 
ing $10,000 a year at the end of that time. 


100 “apps” a year is less than two a week. A 
very small average to the man who is selling 
Inter-Ocean Easier-to-Sell policies. 


Write us for information. 


INTER-OCEAN CASUALTY COMPANY 


HOME OFFICE 
CINCINNATI, OHIO 








OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 





























PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old 
established publishing house of Charles & Edwin Layton of London, 
England, whose long list of publications on fire, life, marine and 
other branches of insurance embrace the most valuable and standard 
treatises on these subjects. Send Ten Cent Stamp for Catalogue. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism 
of its management, and the management of THE HANOVER is 
an absolute assurance of the security of its policy. 
Charles W. Higley. President Montgomery Clark, Vice-President 
F. E. Sammons, Secretary H. T. Giberson, Treasurer 
G. A. Jackson, Asst. Secy. A. E. Gilbert, Secretary 
HOME OFFICE, 111 JOHN ST., NEW YORK 


























REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMER:VTAN RESERVE INSURANCE CO. 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


115 BROAD ST., HARTFORD, CONN. 
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Helping You Get and 
Hold More Business 


The ‘‘Company of Co-operation’ goes into the 
field with its representatives. It provides modern 
policies, fitted to conditions. It furnishes per- 
sonal field helps, proven sales plans, profitable 
selling helps, prompt home office service. 

It keeps in constant contact with policy holders 
and keeps them informed upon the value of the 
protection you have furnished them. Co-opera- 
tion, here, extends thru home office and representa- 
tives to the policy holders. 


Be a “Co-operator” and Prosper N 



































CENTRAL WEST 
CASUALTY COMPANY 
HAL H. SMITH, PRESIDENT 


We Welcome Inquiries 
from 
Progressive Agents 


Home Office Detroit, Michigan 
Assets . . $3,200,000.00 








THE SPECTATOR 
February 13, 1930 








